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M TO APPEAL IN ANTI-TRUST SUIT 





hrysler-UAW Strike Parley Still Deadlocked 


Sparks 


Firestone Salutes Oil 
That Gilmore Run Again 
Soap Box Staff Changes 
From Type to Turkeys 











By 
Chris Sinsabaugh 


> 


“Will you again referee the Gilmore- 
wsemite economy run Jan. 4?’ asked 
Gilmore (right), yy of the 
iimore Oil Co., and ris Sinsabaugh 
) said, “Who, me?” and accepted. 






HE “Voice of Firestone” radio 
program over the NBC Red net- 
rk last Monday night not only 
nde me conscious that the 20th 
nual meeting of the American 
etroleum Institute was in ses- 
ion in Chicago last week, but at 
he same time one of those well- 
tten, interesting and non-irri- 
ating “commercials” that char- 
terize this broadcast told me 
mething about the discovery of 
mtroleum. Like it is with Walter 
Winchell, it was “things I never 
mew ’till now.” 
'Mebbe you are like I was, so 
isten to the “Voice of Firestone” 
it tells you what its research 
discovered and which is tied 
80 well with the big meeting in 
cago: 
} * + * 
| MORE THAN five thousand 
tars ago, the Chinese discovered 
t the iridescent film found 
ting on the surface of Asiatic 
ams could be ignited and used 
dispel the lurking shadows of 
night,” came to me over the 
i. “Later, the Assyrians used it 
an ingredient of mortar. The 
ncient Egyptians found it essen- 
to their secret embalming 
thods. When the white man set- 
in America, he found it widely 
by the Indians as a cure for 
y human ills, and today petro- 
fum derivatives are invaluable 
ds to the science of medicine. 
* * * 


“IN INDUSTRY, every wheel 
= turns depends upon the lubri- 

ts derived from crude oil, and 
4 transportation the products of 
*troleum have made possible the 
“velopment of the modern motor 
ar. Today the American Petroleum 
| (See SPARKS, Page 15, Col. 1) 
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‘Union Holds Out 
For Closed Shop 


Despite Denials 


Tieup Threatens to Beat 
44-Day Strike in GM 
Plants in 1937 


DETROIT.—With pros- 
pects of a late session Friday 
evening, negotiators in the 
Chrysler-UAW dispute still 
wrestled with details of a 
peace plan throughout the entire 
day Friday. Whether the indica- 
tions of a possible late session held 
any hopes that some settlement 
was not far away, still remained a 
question. 


Saturday morning the Chrysler 


strike equalled in duration the 44-- 


day strike at the General Motors 
plants in 1937, which up to then 
had held the record in car manu- 
facturer-labor disturbances. Some 
55,000 direct employes of Chrysler 
have been affected by the strike 
since Oct. 6. 

Demands from the union, it was 
understood, remained unchanged 
late Friday afternoon. Closed-shop, 
voice in setting production sched- 
ules and other concessions, which 
the corporation has stated would 
transfer the management of its 
plants from the corporation to the 
union leaders, were still on the 
union’s agenda. 

During the past week, through 
paid advertisements in local news- 
papers and in addresses carried by 

(Continued on Page 14, Col. 1) 


Packard Restates 
Its Policy on 


e - * 

. Uniform Pricing 

DETROIT.—“Since early August 
Packard distributors and dealers 
have been pricing cars for retail 
sale in such man- 
ner that a pros- 
pective pur- 
chaser knows ex- 
actly what he is 
paying for,” re- 
ports M. M. Gil- 
man, president 
and general man- 
ager, Packard 
Motor Car Co. 

“It is a move 
initiated by 
Packard that has 
proved successful 
within our own selling organiza- 
tion and one which is now spread- 
ing far in the industry. 

“At our annual meeting and 
preview of new models in Detroit 
on Aug. 8, we urged our distribu- 
tors and dealers to adopt this new 
pricing policy. We offered the field 
at that time a uniform price-tag,” 
Gilman said. 

“These price tags, with their at- 
tractive holders, are being uni- 
versally used by Packard sales out- 
lets. They break down in a simple, 
clear cut way what the car costs 
the customer and how this cost is 
made up. Comments from our dis- 

(See PACKARD, Page 8, Col. 1) 








TRUCKING INDUSTRY’S leaders attended the annual banquet of National 
Motor Truck show at Palmer Reuse, ae last week. Left to right, seated, 


Ted V. Rodgers, president American 


Co.; L. C. 


standing, John F. Winchester, 


f Heil Co.; Leo H fr Chics, ; cine a cur tnaaet 
" to e 03 a cago manager, motor 

Ou Ge r = Aieen, vice-president "Fruehaut Trailer Co. (toastmaster}, and 
resident of truck show. 


eil, of Wis- 
Pure 


See stories Page 9. 





ATA Answers Ickes’ Attack 
On Trucks, Highway Traffic 


Special to Automotive News 

WASHINGTON.—\The attack 
made by Secretary of the Interior 
Harold L. Ickes against trucks and 
heavy truck traffic on the high- 
ways, in the course of his address 
before the American Automobile 
Assn. convention here last week, 
brought a prompt and sharp re- 
sponse from the American Truck: 
ing Assns. 

Ickes had urged the AAA to 
take action to bring about curbs 
against truck use on Sundays and 
holidays; called trucks “perambu- 
lating monstrosities;” and said that 
they are taking more and more 
space on the highways because 
they are being built “longer, wider, 
and higher.” 

Entering a categorical denial of 
Ickes’ postulates, John V. Law- 
rence, general manager of ATA, 
further declared that “Mr. Ickes’ 
statement is unbecoming a mem- 
ber of the Cabinet. His sarcastic 
broadside against an industry that 
pays more than $500,000,000 an- 
nually in taxes and employs more 
than 3,000,000 persons, displayed a 
lack of the slightest familiarity 
with an important phase of today’s 
transportation problems. 

“As an outstanding statesman, 
Mr. Ickes should know that good 
roads were not built primarily as 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 





1939 1938 
Pos. Make Pos. 
1—456,848 Chev. $45,148— 1 
2—366,445 Ford 288,2238— 2 
3—293,459 Plym. 197,282— 3 
4—153,443 Dodge 74,2387— 5 
5—149,884 Buick 114,798— 4 
6—112,874 Pontiac  68,045— 6 
I—103,006 Olds. 64,705— 7 
8— 61,458 Stude. 28,097—11 
9— 53,588 Chrys. 34,062— 9 
10— 48,712 Mere. _....... a 
Total All Makes 
2,022,989 1,378,700 


For complete standings of all 
makes, see Page 11 this issue. 





pleasure-ways or recreation lanes. 
From the beginning of this coun- 
try, statesmen of other genera- 
tions, in and out of Congress, ad- 
vocated the construction of turn- 
pikes to promote the commerce of 
the nation and increase its na- 
tional defense.” 

Lawrence asserted that, contrary 
to Ickes’ statement, truck dimen- 
sions are not increasing and that 
they are rigidly limited by laws in 
every state. He also expressed re- 
sentment against slurring remarks 
made by the secretary against the 
driving manners of truck drivers 
and pointed out that studies by Dr. 
Miller McClintock, noted authority, 
have revealed them to be among 
the most courteous and consider- 
ate operators on the highways. . 


The ATA was not alone in its 
discomfiture over Ickes’ typically 
outspoken remarks. The AAA it- 
self, while winning his commenda- 
tion for its work in behalf of 
traffic safety and better roads, was 
the target for a peppery Ickes 
sally. In referring to an AAA state- 
ment that attendance at national 
parks has fallen off where admis- 
sion fees are charged, he declared 
that the organization was guilty of 
“stretching a few inelastic facts 
to cover more ground than they 
reasonably should.” 


4 Corporate Units 
Fined $5000 Each; 
Individuals Freed 


Decision in Six-Week Trial 
Is Returned by Jury 
in 26 Hours 


SOUTH BEND. — General 
Motors Corp. and three sub- 
sidiaries, found guilty by a 
federal court jury here 
Thursday night of violating 
the Sherman Anti-Trust act, will 
appeal the decision to the Seventh 
Circuit Court of Appeals at Chi- 
cago, it was announced Friday. 

While finding the four corpora- 
tions—General Motors Corp., Gen- 
eral Motors Sales Corp., General 
Motors Acceptance Corp. and Gen- 


eral Motors Acceptance Corp. of - 


Indiana, Inc.—guilty of coercing 
and forcing dealers to use facili- 
ties of GMAC, as charged by the 
federal government, the jury re- 
turned verdicts of not guilty 
against 17 individual defendants, 
including Alfred P. Sloan jr., and 
William S. Knudsen, chairman and 
president of GM, respectively. 

Judge Walter C. Lindley, trial 
judge, Friday morning denied de- 
fense motions for arrest of judg- 
ment and fined each of the cor- 
porate defendants $5,000. Costs of 
the trial, estimated to be $100,000, 
were assessed against General Mo- 
tors Corp. and General Sales Corp. 
The judge also denied a motion for 
a new trial and allowed the de- 
fendants 90 days in which to pre- 
pare and file bill of exceptions 
preparatory to their appeal. 

The General Motors decision 
also means that consent decrees, 
previously entered into with the 
government by Ford Motor Co. and 
Chrysler Corp., will continue in ef- 
fect. Had GM won the South Bend 
case Ford and Chrysler, which 
had indicted along with GM, would 
have been able to withdraw their 
consent decrees. . 

Verdict in the six-week trial was 
returned Thursday evening, 26 
hours after the case was given the 
jury. In arguing the motion for ar- 

(Continued on Page 12, Col. 1) 





Business Rise Seen for 1940; 
Heavier Motor Output Likely 


By William Uliman 
Staff Correspondent 

WASHINGTON. — Industrial ac- 
tivity during 1940 probably will be 
moderately above the average of 
the current year but may be 
slightly under the unusually high 
rate being set in 1939’s last quarter. 

Automobile production will reg- 
ister “a substantial increase” over 
this year. 

This represents a summation of 
the view of the U. S. bureau of 
agricultural economics, which has 
just completed a very detailed sur- 


vey of present economic trends. 
With particular attention given 
to the possible effects of the 
European war on the business and 
industrial situation here, the 
bureau predicts for 1940: 
While the average level of busi- 
ness in 1940 should show an im- 
provement over the average for 
this year, it is likely that the extra- 
ordinary rate of gain shown in re- 
cent months will not be kept up. 
Sharp fluctuations in industrial 
activity may be expected. They 
(See RECOVERY, Page 132, Col. 1) 
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Dealer Problems 


Sought for Adoption 
Of Code by Car Industry 


nO Si sa ny 


me mentees one 


es 


Way 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—An attempt to 
cure disruptive automobile mer- 
chandising practices through adop- 
tion of a self-regulation code by 
which 
would include the placing of auto- 
mobiles under fair trade minimum 
price contracts, is among the aims 
of the American Fair Trade Coun- 
cil, according to its president, Dr. 


the automotive industry, 


W. H. Chricton Clarke. 


The council, a non-profit mem- 
bership group supported by firms, 
trade associations and individuals 
interested in promoting fair trade 
is now arranging a 
series of trade practice conferences 
in which a number of leading in- 
dustries will separately participate. 
The conferences, according to Dr. 
Clarke, will consider initiation of 
self-regulation codes as a means 
of bringing about wider adoption 
and enforcement of fair trade 
contracts. Such industry-wide self- 
regulation is seen by the council 
as a means of eliminating causes 
now impeding spread of the fair 


legislation, 


trade program. 
Arrangements for 


and no date has yet been scheduled 
for the contemplated start of dis- 
cussions. Dr. Clarke indicated that 
it is the council’s hope to bring 
both manufacturing and retailing 
elements of the automotive in- 
dustry together for consideration 
of a self-regulation code which, be- 
sides providing for placing the sale 
of new cars under provisions of 
state fair trade laws, also would 
attempt to curb excessive trade-in 
allowances and financing abuses. 


May Aid Solution 


Explaining the council’s plans, 
Dr. Clarke made it plain that the 
organization is well aware of the 
complexities of the situation and 
does not presume to offer a ready- 
made panacea that could be im- 
mediately adopted to solve all 
problems of automobile merchan- 
dising. 

Dr. Clarke pointed out that 
efforts to arrive at a solution for 
automotive merchandising prob- 
lems might be aided considerably 
by a conference being arranged 
first by the council for the electri- 
cal refrigerator and appliance in- 
dustry. 

Since the merchandising of me- 
chanical refrigerators is compli- 
cated by the evil of excessive 
trade-in allowances and _ other 
problems similar to those con- 
fronting automobile dealers, Dr. 
Clarke stated, the outcome of these 
discussions may simplify to some 
extent the automotive conferences 
which are planned to be held later. 

Although many automotive parts 
and equipment manufacturers are 
retailing their products under fair 
trade contracts, no automobiles 
have yet been placed under the 
provisions of fair trade legislation. 
That automobile dealers are inter- 
ested in the fair trade movement, 
however, is evidenced by the 


presence of Stanley Horner, presi- 





THEEBMOSTATIC TEMPERATURE regulation 
‘“‘Weather-Master” fresh air and heat control. 
thermostatic switch, shown here on the steering 


maintains the desired car temperature autom r 
riod the system is in operation, it is said. An even ists} calseton of. dealers’. opinions. rt 


fresh air is prov 
also defrosts through dual outlets to the windshield defroster vents, i 


during the seasonal 
bution of water hea 













conferences 
covering the automotive industry 
are still in the preliminary stages, 


Retail Druggists; Charles T. Evans, 















































dent of the National Automobile 
Dealers Assn., on the advisory 
committee of the American Fair 
Trade Council and by Horner’s re- 
cent address before the American 
Finance Conference in Chicago, in 
which he urged that automobiles 
be placed under the minimum price 
provisions of fair trade acts. 


In announcing plans for the 
trade practice conferences, Dr. 
Clarke expressed the council’s be- 
lief that fair trade legislation and 
aims of the movement should be 
more clearly understood. 


Purpose Is Explained 


“The greatest portion of the cur- 
rent evils pertaining to fair trade,” 
he said, “is an utter misunder- 
standing of the term, its connota- 
tion and import. It should be 
clearly understood that all that the 
law does is to legalize contracts 
between manufacturers, whole- 
salers and retailers for the pur- 
pose of establishing standard or 
stabilized rates of profits on the 
sale of. branded or distinctly 
identifiaMle merchandise. If the 
profits on the sale of such goods 
are not stabilized by resale price 
contracts, the goods will be sold at, 
or even below cost by some deal- 
ers, for the purpose of attracting 
customers.” 


Fair trade laws are currently 
operative in 44 states. The council 
is supporting efforts to bring about 
enactment of similar laws in the 
other four states—Delaware, Mis- 
souri, Vermont and Texas. 


Besides Dr. Clarke, other coun- 
cil officers include: Vice-president, 
John W. Mettler, president, Inter- 
woven Stocking Co., and secretary- 
treasurer, Frank L. Magel, chair- 
man, American Booksellers’ Assn. 
Directors are Clarke, Mettler and 
Magel; John W. Anderson, presi- 
dent, the Anderson Co.; William 
Margolis, publisher, American 
Wine and Liquor Journal, and 
John W. Scott, secretary, Bissell 
Carpet Sweeper Co. 


Members of Committee 


Members of the council’s ad- 
visory committee, besides Horner, 
include Russell Atkinson, president, 
National Assn. of Radio and Ap- 
pliance Retailers; Edgar S. Bellis, 
president, New York State Phar- 
maceutical Assn.; Robert C. Coles, 
executive secretary, American 
Booksellers’ Assn.; John W. Dar- 
gavel, secretary, National Assn. of 


ing H. A. Trevellyan, assistant 


AT OLDSMOBILE’S dealer 
left, and L. J. Kailer, right, o 


FLINT. — Domestic retail deliv- 
eries of Buick motor cars during 
the first 10 days of November 
totaled 9,673 units, continuing the 
record-breaking sales pace main- 
tained since introduction of 1940 
models. 

W. F. Hufstader, general sales 


secretary, American National Re- 
tail Jewelers’ Assn.; Robert P. 
Fischelis, research bureau director, 
New Jersey Pharmaceutical Assn.; 
Lee Galloway, economic adviser; 
Fred J. Griffith, president, Penn- 
sylvania Drug Co.; Henry Hoyns, 


chairman, Harper and Brothers; L 
William H. Ingersoll, Ingersoll, | manager, said that the November 
Norvell & Babson; R. D. Keim,| volume is running substantially 





vice-president, E. R. Squibb and 
Sons; E. I. Newcomb, executive 
vice-president, National Wholesale 
Druggists Assn.; Leavitt C. Par- 
sons, publisher, the Apothecary, 
and Walter Quinlan, sales man- 
ager, International Cellucotton 
Products Co. 


Hersh to Direct 


Pontiac Promotion 


PONTIAC.—Changes in the per- 
sonnel of Pontiac’s sales promo- 
tion department are announced by 
D. U. Bathrick, general sales man- 
ager, and are headed by the ap- 
pointment of H. Gordon Hersh as 
sales promotion manager, succeed- 
ing W. K. Braasch who has re- 
signed. Before joining Pontiac, 
Hersh was advertising manager of 
Auburn and Cord. 

Appointed in addition are Paul 
R. Warmee and Harry W. Bygel 
as assistant sales promotion man- 
agers in charge of new cars and 
used cars respectively. W. J. Miller 
continues in charge of product in- 
formation and competitive data. 


Pope’s New Post 
NEW YOR K.—Niran Bates Pope, 
formerly with the Automobile Manu- 
facturers Assn and for years manag- 
ing editor of Automobile Topics, has 
become associated with Edward F. 
Korbel and Worth Colwell here in 
public relations work. He will spe- 
cialize in extaplisning 6, senenareee 
5 udson’s | news perspective for e e utiv 
234 pe the | staffs of large business organizations. 
post, and the “Weather-Master” | ...aiers Tell Me,” by William C. 
catty azonenens ee eee at catia is an open forum for the ex- 
ap- 





the ‘‘Weather-Master,” whic 


ae t is said. | pears weekly in Automotive News. 
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Studied by Fair Trade Counei] 


| Nash Sales To 


rty in Chicago last week, H. F. 
Kailer-Younquist, Inc., enjoyed the 
with Oldsmobile’s Chicago zone manager, L. J. 





Olds Fetes Dealers .. . 


vw 





OLDSMOBILE’S CHICAGO zone monaee, L. F. Blunden, plays host at Olds- 
mobile’s party staged at the Drake Hote 

eneral sales manager for Oldsmobile, and Harry 
A. Egolf, veteran Oldsmobile dealer in Illinois. 


last week. Photo shows Blunden serv- 





Younquist, 
festivities 
lunden. 





AMONG OTHERS attending the Oldsmobile party were, left to right, L. C. 
Morgan, Herbert Morgan, Motor Sales, Inc.; Sam Slavin, Nortown Auto Sales; 
H. ,% Trevellyan, assistant general sales manager for Oldsmobile; George 
Kallal, Parkway Auto Sales; Walter Black, W. A. Black, Inc. 


Buick’s Sales in November 
Exceed 1938 by 41 Percent 


ahead of last month and represents 
an increase of 41 percent over last 
year. Buick dealers delivered 26,- 
824 units in October for an all-time 
high for that month. 


The November deliveries com- 
pared with 6,768 during the same 
period in October, Hufstader said, 
and with 6,827 in the first Novem- 
ber period a year ago, a gain of 
2,810 units or 41 percent. 

Meanwhile, unfilled retail orders 
totaled in excess of 30,000 cars, 
registering a gain of 93.6 percent 
over last year. 

Used car sales by Buick dealers 
totaled 11,838 during the first 10 
days of November compared with 
9,166 in the corresponding period 
last year and representing a turn- 
over of total used car stocks once 
every 28 days. 
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First Nov. Period 


DETROIT.—Continuin 
up record gains over last on | 
tail sales of new Nash ‘on ‘ 
throughout the United States ya p 
ing the first 10 days of November 
were more than four times 7 
great as sales during the compar 
able period of 1938, it was an. 
— a by W. A. Blees 
general sales manager Pf 

Blees said that 7 ora 


AST 4 
Deale 
of th 


with demand well distribute 1h 
“= of the country. vo 
ctual retail deliveries gurinct 
the first 10 days of the nent 
totaled 1,619 units, as compared 
with 387 units delivered during the 
a 10 . of November, 1938 
ees said. This represents in 
of 319 percent. eis: 
He reported that sales of 
Nash cars since the beginning of 
the 1940 model season were more 
than 6,000 units greater than Sales 
during the same period a year ago. 


Chevrolet Notes 
Substantial Gain 


In Nov. Deliveries| 


DETROIT.—Substantial gains 
over the preceding 10-day periodt, 
and the same 10-day period in 1938 
are reported by Chevrolet for the 
first 10 days of November. It was ® 
announced that dealers had sold 
at retail 29,693 new passenger cars bose 
and trucks during the period. 

This figure is 14.5 percent greater |, 
than the same period in 1938 and{.. 
10.9 percent higher than the 19397". 
period ending Oct. 31. 

Even though a general strength- 
ening of the sales graph was ap- fi 
parent throughout most of 1939, 
sales figures thus far in the 1940 
model year have been substantially f 
in advance of those reported for 
the 1939 year, with truck sales up }; 
57.7 percent over last year and used 
car sales up 13.9 percent. 

The 29,693 figure for Nov. 10 is 
2,916 sales greater than the 26,7777 
reported for the period ending Oct. 
31, and 3,766 more than during the 
same period last year. Total truck 
sales were 6,145 as against 3,896 
during the first 10 days of No- 
vember last year. Used car sales 
totaled 35,386 as compared with 
31,048 in the same period last year. 


Crowds Set Record 


At Grand Rapids Show 

GRAND RAPIDS, Mich.—Ap- 
proximately 50,000 persons attended 
the 31st annual automobile show 
held in the Civic auditorium here 
Nov. 6-11, a new high for the) eaten 
event sponsored by the Grand Rap-/ 
ids Passenger Car Dealers Assn. gists Cc 

Held in conjunction with the} same d 
showing of 1940 models, was Tl 
second annual used car show, with} 
100 cars displayed. An orchestra |] HAVE 
and floor show were among the en- 
tertainment provided for both 
afternoon and evening audiences. 


League Sets Meeting 
CHICAGO. — The thirty-second an- 
nual meeting of the National In-— 
dustrial Traffic League, nationwide . 
dustrial shippers organization, will be 
held. at the Palmer House, here, Nov. 


by inju 
injunct 
below 

the oth 
waning 
ers of 

has fo 
margin 
tried t 





AN’S CORRESPONDENT BENCHED. Slim Barnard, Los Angeles correspond: | presi 


ent for Automotive News, has suddenly become interested in football, jud os i 
by this picture taken in Gilmore Stadium, Los Angeles. 2 
of the De Soto girls’ football team, one of the first feminine contingents 
kind in the country. Marshall & Clampett, De Soto dealer in Los 
sors the team. On the bench with Barnard is Fred Clampett. 


‘hese ch: 
‘ion will 
9 fit in « 
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The gals are m of its 


Angeles, spo?- 
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By William C. Callahan 


AST April at San Francisco members of the National Automobile 
Dealers Assn. adopted a resolution directing the executive commit- 
aye of the association to draw up and submit to all manufacturers a 
$ dur.podel contract. The deadline for acceptance of the contract by manu- 
embergacturers was set for Dec. 1, 1939. Further the executive committee was 
es asguthorized, if in its judgment it was considered expedient, to draw up 
. an Pee +. the aims of the contract, which in turn could 
Blees submitted to Congress at its next session if manufacturers rejected 

ie contract presented to them by NADA. Dec. 1 is now just around 
ers at #” ~——* The contract, or Suggested contract, already has been pre- 
<, and ed in accordance with the resolution and submitted to manufactur- 
idly, fs. There are both bright and dark spots in its structure. In some cases 
ed ingtseems to me concessions asked from manufacturers are just a little 
wyond the pale of possibility. 


lur’ 
ing ‘ ‘ ‘ 


nonth 
ye For instance, there are provisions which would revive in essence 
1998, the principles of the old NRA code. By writing these into contracts 
gain it would place the onus of enforcement on the factories. Another 
point is that dealers would be permitted to specify the points from 
new which they wish to have their cars delivered and further that they 
ng ofy would have to pay for the car on the basis of the price at the point 
more jj of delivery. This might seriously disrupt planning of schedules under 
Sales§ the branch assembly system. There are many other features in the 
r 880.9 new proposed contracts which probably would not find favor among 
manufacturers, and on this basis I would venture a prediction now 
; that little serious consideration will be given the document as a 
whole. 


n * * * 


1es| This will leave the NADA executive committee faced with deciding 

: hether or not to press for legislation, which in their opinion would 
Sains Feorporate the reforms sought in the model contract. Personally, I am 
di. much opposed to legislation now as I have been in the past. I believe 
r the #8 majority of dealers are likewise opposed. If legislation could be 
- was Miacted into law in exactly the form that its sponsors planned, it might 


sold different, but under our normal procedure the opponents of pro- 
cars hosed laws invariably can bring about revisions which in the end mean 

hat, What started as a model law for one group, falls down in meeting 
eater Ine needs of that group. Opponents of the law often find that the re- 
= isions they sought fail to give them the protection they wanted, so 


neither side is helped and both sides are hindered. I question whether 
igth- ADA would be wise to follow the legislative course even as a last- 
; ap- Hitch movement. 







1939, * % # 
1940 ' ; ‘ 
tially N URING the last several months, however, it has become increasingly 


| for?” apparent that NADA is giving considerable thought to the applica- 
S UP Rion of existing fair trade laws, which are now on the books in 44 states, 
used §, the retailing of automobiles. The movement in this direction would 
10 is probably be toward applying the portions of these laws prohibiting sales 
6,777 elow cost to used car operations. The main weakness in this case again 
Oct. ould be enforcement. 

r the 
ruck 
3,896 
No- 
sales 
with 
year. 


Under most such laws, dealers in various communities could bring 
about enforcement through seeking injunctions against those 
charged with violating the below-cost provisions. Factory reaction 
to this has been that one dealer thus might tie up another dealer 
by injunction. This would not be the case, it would seem, since the 
injunction would only restrain the enjoined dealer from selling 
below cost and would not interfere with his legitimate sales. On 
the other hand, there is some feeling that these fair trade laws are 
waning in popularity generally and that some of the strongest back- 
ers of them are seeking their repeal. The drug trade, for instance, 
has found that under a condition of almost guaranteed gross profit 
how margin every Tom, Dick and Harry with a few extra sheckels has 
here tried to o drug store. Thus the competition, which was once 
the | pen a drug sto i 
2ap- | riotous, has been put on a better footing but there are more drug- 
1, | gists cutting in on the profits. Maybe car dealers would find this 
the | same development under any legislative plan. 


low 
J Ap- 
nded 


the * “ * 
with . 
stra ||] HAVE a letter from Carl Heussey, secretary of the Washington Auto- 
















en- 4 motive Trades Assn., regarding General Motors’ maximum price plan 
both ind rumors of a modification of the corporation’s stand against mark-up 


uickly as possible. My best present information on this situation is 
hat GM is not likely to modify its stand. My understanding is that the 
~rporation feels that the cornerstone of its pricing plan is its ability to 
ist and label clearly the various items of cost that go into the final 
Wlivered price of the car. Any attempt to show mark-up on freight 
vould throw the entire plan out of balance. 


As I understand it the corporation now feels that it has enjoyed 
a widespread co-operation from its dealers in putting the new plan 
into effect. It is making a study of public reaction and the plan’s 
‘effect on dealer gross profit margin. Adjustments naturally will 
be made where the plan is found to be out of line in practical opera- | 
tion. Also it is pointed out that the Shipstead Bill, which was intro- 
duced in Congress last year making it illegal to charge transporta- 
tion charges higher than those actually paid, will likely be re-intro- 
duced at the coming congressional session. In that case any change 
in the present pricing policy to permit mark-up on freight would be 
shortlived if the Shipstead Bill passes. 


} Thus, for the present, at least, I am inclined to think that the rumors 
had passed on regarding possible changes in the GM plan were more 
less wishful thinking. There are three things which GM could do: 
e would be to increase prices and retain current discounts, thus giv- 
g the dealer a wider margin; retain present prices and give larger 
nd- Hscounts and absorb the difference within the corporation, or change 
ring 
pers 
its 
on- 


hese changes will be effected although I am confident that the corpora- 
‘ion will make a full study of the operations of the plan and adjust it 
0 fit in cases where there are obvious faults. 








rhe present plan to allow a mark-up on freight. I do not think any of | 


73 Trade Areas 


Show Gains in 


Oct. Over Sept. 


DETROIT. — After the remark- 
able improvement registered dur- 
ing September when many local 
trading areas made record gains, 
business conditions continued to 
climb in October, according to the 
latest monthly survey of 147 trad- 
ing centers of the United States, 
conducted by the business survey 
department of Brooke, Smith & 
French, Inc. 

Basing its findings on the fac- 
tors which apply locally to each 
area, the report states that 73 
areas improved in October over 
September, 17 stayed at the pre- 
vious month’s levels, and 57 showed 
declines. 


The greatest October gains were 
registered in the following areas: 
Aberdeen, Akron, Allentown, Al- 
toona, Atlanta, Augusta, Beau- 
mont, Camden, Canton, Cedar 
Rapids, Chattanooga, Cleveland, 
Dallas, Duluth, Erie, Evansville, 
Fargo, Flint, Fresno, Grand Forks, 
Huntington, Indianapolis, Jackson, 
Miss., Jacksonville, Kalamazoo, 
Macon, Miami, Minot, Saginaw, 
Scranton, South Bend, Springfield, 
Mo., Tampa, Washington, D. C., 
Wheeling, Williamsport, Worcester 
and Youngstown. 


The following areas were closest 
to normal in October: Abilene, Al- 


buquerque, Atlanta, Austin, Bak- 
ersfield, Baltimore, Bangor, Bill- 
ings, Boise, Chattanooga, Chey- 


enne, Dallas, Fargo, Fresno, Green 
Bay, Houston, Indianapolis, Jack- 
sonville, Kalamazoo, Knoxville, 
Lincoln, Little Rock, Macon, Mem- 
phis, Miami, Mobile, Nashville, 
Phoenix, Reading, Reno, Saginaw, 
Salt Lake City, Spokane, Spring- 
field, Mo., Terre Haute, Washing- 
ton, D. C., Wilmington and Win- 
ston-Salem. 


Pontiaec’s Sales 
In Nov. Exceed 
October by 38% 


PONTIAC. — Deliveries of new 
Pontiac cars during the first 10 
days of November continued at 
record highs for the fall of the 
year, according to D. U. Bathrick, 
general sales manager, and point 
to the best November and best last 
quarter sales in Pontiac history. 


“During the first 10 days of No- 
vember Pontiac deliveries were 
38.5 percent ahead of the same pe- 
riod in October and 48.1 percent 
ahead of the first 10 days of No- 
vember last year,” Bathrick said. 
“Every 10-day period since the an- 
nouncement of 1940 models has 
registered important increases in 
sales over last year, and from the 
general business optimism that 
prevails I look for a continuation 
of record-breaking business 
through the balance of the year. 


“Although production schedules 
have been increased in an effort to 
take care of orders promptly, our 
unfilled orders have increased 43.3 
percent over the number we had 
on hand a month ago.” 


75 unfilled orders on the desk and lays 





| James Godkins, 


' Golden, sales manager. 


| his department heads who are, left to r ght, Ben Simpson, 
service manager; Malcolm Brand, 
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Business Continues to Improve 





FORD DEALERS for 163 years. Lynn S. Snow, president of Chicago Automo- 


bile Trade Assn. 


is shown here with five other veteran Ford dealers at the 


Chicago automobile show. The group has been selling Ford cars an agsresete 


of 16 


years. Seated in a new 
front seat 


are A. A. Lawder sr., 


Habich, Blue Island dealer since the same 
since 1914; and in the back seat his brother Earl Snow; Ben 
Ford dealer since 1916, and Glenn E. Holmes, who has been selling 


in Chicago since 1903. 


ord convertible club cou here, left 
Chicago Ford dealer since’ 1912; Charles 


right, 


ear; Lynn Snow, Oak Park dealer 
T. Wright, Chicago 
Ford cars 





Additional Tax Revisions 


Urged to Speed Recovery 


Special to Automotive News 

W ASHINGTON.\The federal 
finance committee of the U. S. 
Chamber of Commerce last week 
made public a broad outline of tax 
revision legislation which business 
and industry will seek to have en- 
acted at the session of congress 
which opens in January. 


It is pointed out that the cham- 
ber’s recommendations, represent- 
ing a composite of the views of all 
business elements, as ascertained 
by the organization, were drafted 
at the request of the U. S. treasury 
department for eonsideration in its 
study of tax deterrents. The sug- 
gestions have been thoroughly 
canvassed at conferences between 
members of the committee and 
treasury officials. 


Taking the premise that the 
limited revenue act of 1939 was 
definitely beneficial to the upturn 
in business and employment, the 
committee feels that the current 
recovery pace would be accelerated 
by further “rational” changes in 
the federal tax structure. 

To this end the committee pro- 
poses about 40 changes in the 
present revenue law, presenting 
specific recommendations with sup- 
porting data and arguments. 
Broadly, some of the more im- 
portant recommendations are: 

(1) Reduction of corporate in- 
come tax rate by progressive 
stages to 15 percent. 

(2) Restoration of right to file 
consolidated returns by corpora- 
tions affiliated by 95 percent stock 
ownership. 

(3) Reduction of individual sur- 
taxes to point of maximum revenue 
and encouragement to investment, 
with maximum surtax not to ex- 
ceed 40 percent. 

(4) Simplification of the capital 
gains and loss provisions, short- 
ening the holding period, with the 
rate en capital gains reduced to 
12% percent. 





HARVEY MACK, manager of the Pontiac Detroit retail store, discusses the 


lans for the balance of the year with 
used car manager; 
office manager; Mack; Larry 


(5) Elimination of double taxa- 
tion of dividends by exempting 
trom the normal tax dividends re- 
ceived by individuals and by ex- 
empting intercorporate dividends 
from the corporate income tax. 


(6) Extension of the present two 
year carry-over of net operating 
losses. The existing two-year pro- 
vision may have sufficed in an 
earlier period, but, in view of 
fluctuating business conditions in 
recent years, is now inadequate. 


(7) Repeal -of the capital stock 
and excess profits taxes as soon as 
revenue conditions permit; mean- 
time an annual declaration of 
stock values should be permitted. 

(8) Provision for more liberal 
treatment of earned income. 

(9) The provisions relating to 
depreciation should be so drafted, 
interpreted and applied as to allow 
the taxpayer full credit for de- 
preciation. 

(10) Reduction of the present ex- 
cessively high estate taxes and 
simplification of the present rate 
structure. 

(11) Increase in the exemption al- 
lowed for estate tax purposes. 

(12) Arrangements whereby the 
states may receive a larger propor- 
tion of death dues. 

(13) In order to avoid the de- 
vastating effect on estates which 
include certain types of assets, 
provision should be made whereby 
the decedent, during his lifetime, 
could definitely set aside an ade- 
quate portion of estate earmarked 
for estate tax purposes, such por- 
tion to be free from the estate tax. 

(14) Development of a method 
whereby the intent of congress to 
make gifts for charitable purposes 
free from estate taxes would be 
- effectively carried into opera- 
ion. 

In the opinion of the committee, 
“the primary consideration for a 
sound revenue system is the en- 
couragement of private industry, 
private investment and private 
employment. Increased business 
activity is the only dependable, 
permanent source of _ increased 
revenue, and our tax policies, to- 
gether with all other governmental 
policies, should be directed toward 
this objective.” 


Columbus ‘Open House’ 
Postponed Till Spring 


COLUMBUS, O. — Robert 
Oestreicher, president of the Col- 
umbus Auto Trades Assn., has an- 
nounced that no automobile show 
will be held by the association this 
year for the first time in several 
years. 

The “open house” week, which 
was to have been held Nov. 4-11 
and which was postponed because 
a number of dealers were unable 
to get cars as a result of the auto- 
mobile strike in Detroit, will be 
held some time next spring, it was 
announced. 








_ Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 
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ealer Problems 


Way Sought 


By Bethune Jones 
Staff Correspondent 
NEW YORK.—An attempt to 
cure disruptive automobile mer- 
chandising practices through adop- 
tion of a self-regulation code by 
the automotive industry, which 
would include the placing of auto- 
mobiles under fair trade minimum 
price contracts, is among the aims 
of the American Fair Trade Coun- 
cil, according to its president, Dr. 
W. H. Chricton Clarke. 


The council, a non-profit mem- 
bership group supported by firms, 
trade associations and individuals 
interested in promoting fair trade 
legislation, is now arranging a 
series of trade practice conferences 
in which a number of leading in- 
dustries will separately participate. 
The conferences, according to Dr. 
Clarke, will consider initiation of 
self-regulation codes as a means 
of bringing about wider adoption 
and enforcement of fair trade 
contracts. Such industry-wide self- 
regulation is seen by the council 
as a means of eliminating causes 
now impeding spread of the fair 
trade program. 


Arrangements for conferences 
covering the automotive industry 
are still in the preliminary stages, 
and no date has yet been scheduled 
for the contemplated start of dis- 
cussions. Dr. Clarke indicated that 
it is the council’s hope to bring 
both manufacturing and retailing 
elements of the automotive in- 
dustry together for consideration 
of a self-regulation code which, be- 
sides providing for placing the sale 
of new cars under provisions of 
state fair trade laws, also would 
attempt to curb excessive trade-in 
allowances and financing abuses. 


May Aid Solution 


Explaining the council’s plans, 
Dr. Clarke made it plain that the 
organization is well aware of the 
complexities of the situation and 
does not presume to offer a ready- 
made panacea that could be im- 
mediately adopted to solve all 
problems of automobile merchan- 
dising. 

Dr. Clarke pointed out that 
efforts to arrive at a solution for 
automotive merchandising prob- 
lems might be aided considerably 
by a conference being arranged 
first by the council for the electri- 
cal refrigerator and appliance in- 
dustry. 


Since the merchandising of me- 


chanical refrigerators is compli- 
cated by the evil of excessive 
trade-in allowances and _ other 


problems similar to those con- 
fronting automobile dealers, Dr. 
Clarke stated, the outcome of these 
discussions may simplify to some 
extent the automotive conferences 
which are planned to be held later. 

Although many automotive parts 
and equipment manufacturers are 
retailing their products under fair 
trade contracts, no automobiles 
have yet been placed under the 
provisions of fair trade legislation. 
That automobile dealers are inter- 
ested in the fair trade movement, 
however, is evidenced by the 
presence of Stanley Horner, presi- 








THERMOSTATIC TEMPERATURE regulation 
‘“‘Weather-Master” fresh air and heat control. 
thermostatic switch, shown here on the steering 

the desired car temperature automati 

riod the system is in operation, it is sai n 

fresh air is provided by the ‘“‘Weather-Master,” which 
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maintains 
during the seasonal 
bution of water hea 


also defrosts through dual outlets to the win 


for Adoption 


Of Code by Car Industry 


dent of the National Automobile 
Dealers Assn., on the advisory 
committee of the American Fair 
Trade Council and by Horner’s re- 
cent address before the American 
Finance Conference in Chicago, in 
which he urged that automobiles 
be placed under the minimum price 
provisions of fair trade acts. 


In announcing plans for the 
trade practice conferences, Dr. 
Clarke expressed the council’s be- 
lief that fair trade legislation and 
aims of the movement should be 
more clearly understood. 


Purpose Is Explained 


“The greatest portion of the cur- 
rent evils pertaining to fair trade,” 
he said, “is an utter misunder- 
standing of the term, its connota- 
tion and import. It should be 
clearly understood that all that the 
law does is to legalize contracts 
between manufacturers, whole- 
salers and retailers for the pur- 
pose of establishing standard or 
stabilized rates of profits on the 
sale of branded or distinctly 
identifiaMle merchandise. If the 
profits on the sale of such goods 
are not stabilized by resale price 
contracts, the goods will be sold at, 
or even below cost by some deal- 
ers, for the purpose of attracting 
customers.” 


Fair trade laws are currently 
operative in 44 states. The council 
is supporting efforts to bring about 
enactment of similar laws in the 
other four states—Delaware, Mis- 
souri, Vermont and Texas. 


Besides Dr. Clarke, other coun- 
cil officers include: Vice-president, 
John W. Mettler, president, Inter- 
woven Stocking Co., and secretary- 
treasurer, Frank L. Magel, chair- 
man, American Booksellers’ Assn. 
Directors are Clarke, Mettler and 
Magel; John W. Anderson, presi- 
dent, the Anderson Co.; William 
Margolis, publisher, American 
Wine and Liquor Journal, and 
John W. Scott, secretary, Bissell 
Carpet Sweeper Co. 


Members of Committee 


Members of the council's ad- 
visory committee, besides Horner, 
include Russell Atkinson, president, 
National Assn. of Radio and Ap- 
pliance Retailers; Edgar S. Bellis, 
president, New York State Phar- 
maceutical Assn.; Robert C. Coles, 
executive secretary, American 
Booksellers’ Assn.; John W. Dar- 
gavel, secretary, National Assn. of 
Retail Druggists; Charles T. Evans, 
secretary, American National Re- 
tail Jewelers’ Assn.; Robert P. 
Fischelis, research bureau director, 
New Jersey Pharmaceutical Assn.; 
Lee Galloway, economic adviser; 
Fred J. Griffith, president, Penn- 
sylvania Drug Co.; Henry Hoyns, 


chairman, Harper and Brothers; 
William H. Ingersoll, Ingersoll, 
Norvell & Babson; R. D. Keim, 


vice-president, E. R. Squibb and 
Sons; E. I. Newcomb, executive 
vice-president, National Wholesale 
Druggists Assn.; Leavitt C. Par- 
sons, publisher, the Apothecary, 
and Walter Quinlan, sales man- 
ager, International Cellucotton 


Products Co. 


is now available on Hudson’s | 
The driver need only set the | 
post, and the ‘‘Weather-Master”’ | 
cally throughout the car interior 
d. An even distri- 


eld defroster vents, it is said. 
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AT OLDSMOBILE’S dealer 
left, and L. J. Kailer, right, o 


rty in Chicago last week, H. F. 
ey Inc., enjoyed the 
with Oldsmobile’s Chicago zone manager, L. J. 





AUTOMOTIVE NEWS, NOVEMBER 20, 1939 


Studied by Fair Trade Council 


Olds Fetes Dealers .. . 





OLDSMOBILE’S CHICAGO zone manager, L. F. Blunden, plays host at Olds- 
ees party staged at the Drake Hotel. Photo shows Blunder ’ 

eneral sales manager for Oldsmobile, and H ; 
A. Egolf, veteran Oldsmobile dealer in Illinois. ” r re ieee 


last week. Photo shows Blunden serv- 





Younquist, 
festivities 
lunden. 





AMONG OTHERS attending the Oldsmobile party were, left to right, L. C. 
Mecaee, Herbert Morgan, Motor Sales, Inc.; Sam Slavin, Nortown Auto Sales; 
H. - Trevellyan, assistant general sales manager for Oldsmobile; George 
Kallal, Parkway Auto Sales; Walter Black, W. A. Black, Inc. 


Buick’s Sales in November 
Exceed 1938 by 41 Percent 


FLINT.— Domestic retail deliv- 
eries of Buick motor cars during 
the first 10 days of November 
totaled 9,673 units, continuing the 
record-breaking sales pace main- 
tained since introduction of 1940 
models. 

W. F. Hufstader, general sales 
manager, said that the November 
volume is running substantially 


Hersh to Direct 


Pontiac Promotion 


PONTIAC.—Changes in the per- 
sonnel of Pontiac’s sales promo- 
tion department are announced by 
D. U. Bathrick, general sales man- 
ager, and are headed by the ap- 
pointment of H. Gordon Hersh as 
sales promotion manager, succeed- 
ing W. K. Braasch who has re- 
signed. Before joining Pontiac, 
Hersh was advertising manager of 
Auburn and Cord. 

Appointed in addition are Paul 
R. Warmee and Harry W. Bygel 
as assistant sales promotion man- 
agers in charge of new cars and 
used cars respectively. W. J. Miller 
continues in charge of product in- 
formation and competitive data. 





° 
Pope’s New Post 

NEW YORK.—Niran Bates Pope, 
formerly with the Automobile Manu- 
facturers Assn and for years manag- 
ing editor of Automobile Topics, has 
become associated with Edward } 
Korbel and Worth Colwell here in 
public relations work. He will spe- 
cialize in establishing a concentrated 
news perspective for the executive 
staffs of large business organizations. 


“Dealers Tell Me,” by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 


ahead of last month and represents 
an increase of 41 percent over last 
year. Buick dealers delivered 26,- 
824 units in October for an all-time 
high for that month. 


The November deliveries com- 
pared with 6,768 during the same 
period in October, Hufstader said, 
and with 6,827 in the first Novem- 
ber period a year ago, a gain of 
2,810 units or 41 percent. 

Meanwhile, unfilled retail orders 
totaled in excess of 30,000 cars, 


registering a gain of 93.6 percent | and floor show were among the en-| 


over last year. 

Used car sales by Buick dealers 
totaled 11,838 during the first 10 
days of November compared with 
9,166 in the corresponding period 
last year and representing a turn- 
over of total used car stocks once 
every 28 days. 
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| Nash Sales To 
| 7°38 by 319% in 
First Nov. Period 


DETROIT.—Continuin 
ee gains over last bag 
ail sales of new Nash 
throughout the United States py 
ing the first 10 days of November 
were more than four times 7 
great as sales during the compar. 
able period of 1938, 4 
nounced Friday by W. A. Blee 
general sales manager of Nash ’ 

— said that new car orders at 
present are at a 10-year 
are continuing to poe and 
with demand well distrib in 
all parts of the country. nee 





Actual retail deliveries during} 


the first 10 days of the m 
totaled 1,619 units, as compares 
with 387 units delivered during the 
a 10 j a of November, 1938 
ees said. This represents in 
of 319 percent. 7 
He reported that sales of 
Nash cars since the beginning et 
the 1940 model season were more 
than 6,000 units greater than Sales 
during the same period a year ago, 


Chevrolet Notes 
Substantial Gain 


In Nov. Deliveries 


DET ROIT.—Substantial gains 
over the preceding 10-day period 
and the same 10-day period in 1938 
are reported by Chevrolet for the 
first 10 days of November. It was 
announced that dealers had sold 


at retail 29,693 new passenger cars hose 


and trucks during the period. 

This figure is 14.5 percent greater 
than the same period in 1938 and 
10.9 percent higher than the 1939 
period ending Oct. 31. 

Even though a general strength- 
ening of the sales graph was ap- 
parent throughout most of 1939, 
sales figures thus far in the 1940 
model year have been substantially 
in advance of those reported for 
the 1939 year, with truck sales up 
57.7 percent over last year and used 
car sales up 13.9 percent. 

The 29,693 figure for Nov. 10 is 
2,916 sales greater than the 26,777 
reported for the period ending Oct. 
31, and 3,766 more than during the 
same period last year. Total truck 
sales were 6,145 as against 3,896 
during the first 10 days of No- 
vember last year. Used car sales 
totaled 35,386 as compared with 
31,048 in the same period last year. 


Crowds Set Record 


At Grand Rapids Show 
GRAND RAPIDS, Mich.—Ap- 
proximately 50,000 persons attended 
the 31st annual automobile show 
held in the Civic auditorium here 
Nov. 6-11, a new high for the 
event sponsored by the Grand Rap- 
ids Passenger Car Dealers Assn. 
Held in conjunction with the 
showing of 1940 models, was the 
second annual used car show, with 
100 cars displayed. An orchestra 


tertainment provided for both 
afternoon and evening audiences. 


League Sets Meeting 


CHICAGO. — The thirty-second an- 
nual meeting of the National In- 
dustrial Traffic League, nationwide in- 
dustrial shippers organization, will be 
held, at the Palmer House, here, Nov. 








AN’S CORRESPONDENT BENCHED. 
ent for Automotive News, has suddenly become interested in football, 
by this picture taken in Gilmore Stadium, Los Angeles. The gals are mem 
of the De Soto girls’ football team, one of the first feminine contingents 


Los Angeles correspond- 


Slim Barnard, judging 


kind in the country. Marshall & Clampett, De Soto dealer in Los Angeles, 5P°™ 
sors the team. On the bench with Barnard is Fred Clampett. 
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d By William C. Callahan 


AST April at San Francisco members of the National Automobile 
rr Dealers Assn. adopted a resolution directing the executive commit- 
Cars” of the association to draw up and submit to all manufacturers a 
dup.godel contract. The deadline for acceptance of the contract by manu- 
nbergacturers was set for Dec. 1, 1939. Further the executive committee was 
uthorized, if in its judgment it was considered expedient, to draw up 
i federal bill incorporating the aims of the contract, which in turn could 
submitted to Congress at its next session if manufacturers rejected 
ye contract presented to them by NADA. Dec. 1 is now just around 
je corner. The contract, or suggested contract, already has been pre- 
ed in accordance with the resolution and submitted to manufactur- 
There are both bright and dark spots in its structure. In some cases 
seems to me concessions asked from manufacturers are just a little 
wyond the pale of possibility. 


* * * 


ov | 











For instance, there are provisions which would revive in essence 
the principles of the old NRA code. By writing these into contracts 
it would place the onus of enforcement on the factories. Another 
point is that dealers would be permitted to specify the points from 
which they wish to have their cars delivered and further that they 
would have to pay for the car on the basis of the price at the point 
of delivery. This might seriously disrupt planning of schedules under 
the branch assembly system. There are many other features in the 
new proposed contracts which probably would not find favor among 
manufacturers, and on this basis I would venture a prediction now 
a little serious consideration will be given the document as a 
whole. 


1 7 * * * 


eS This will leave the NADA executive committee faced with deciding 
_ hether or not to press for legislation, which in their opinion would 
‘et morporate the reforms sought in the model contract. Personally, I am 
oo much opposed to legislation now as I have been in the past. I believe 
the ##@ majority of dealers are likewise opposed. If legislation could be 
was muacted into law in exactly the form that its sponsors planned, it might 


old different, but under our normal procedure the opponents of pro- 
ars fosed laws invariably can bring about revisions which in the end mean 

that, what started as a model law for one group, falls down in meeting 
o the needs of that group. Opponents of the law often find that the re- 


sions they sought fail to give them the protection they wanted, so 


a8 neither side is helped and both sides are hindered. I question whether 


th- ADA would be wise to follow the legislative course even as a last- 
ap- pitch movement. 
939, * th * 


i f URING the last several months, however, it has become increasingly 
for apparent that NADA is giving considerable thought to the applica- 
UP Rion of existing fair trade laws, which are now on the books in 44 states, 
sed F, the retailing of automobiles. The movement in this direction would 
probably be toward applying the portions of these laws prohibiting sales 
low cost to used car operations. The main weakness in this case again 
ould be enforcement. 
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Under most such laws, dealers in various communities could bring 
about enforcement through seeking injunctions against those 
charged with violating the below-cost provisions. Factory reaction 
to this has been that one dealer thus might tie up another dealer 
by injunction. This would not be the case, it would seem, since the 
injunction would only restrain the enjoined dealer from selling 
below cost and would not interfere with his legitimate sales. On 
the other hand, there is some feeling that these fair trade laws are 
waning in popularity generally and that some of the strongest back- 
ers of them are seeking their repeal. The drug trade, for instance, 
has found that under a condition of almost guaranteed gross profit 
margin every Tom, Dick and Harry with a few extra sheckels has 
tried to open a drug store. Thus the competition, which was once 
riotous, has been put on a better footing but there are more drug- 
gists cutting in on the profits. Maybe car dealers would find this 
the | same development under any legislative plan. 
che * * * 
ith 
tra |] HAVE a letter from Carl Heussey, secretary of the Washington Auto- 
n- motive Trades Assn., regarding General Motors’ maximum price plan 
th nd rumors of a modification of the corporation’s stand against mark-up 
n freight. Carl urges that some steps in this direction be taken as 
uickly as possible. My best present information on this situation is 
hat GM is not likely to modify its stand. My understanding is that the 
In- frporation feels that the cornerstone of its pricing plan is its ability to 
A ist and label clearly the various items of cost that go into the final 
ov. Welivered price of the car. Any attempt to show mark-up on freight 
— vould throw the entire plan out of balance. 


As I understand it the corporation now feels that it has enjoyed 
@ widespread co-operation from its dealers in putting the new plan 
hinto effect. It is making a study of public reaction and the plan’s 
‘effect on dealer gross profit margin. Adjustments naturally will 
be made where the plan is found to be out of line in practical opera- | 
tion. Also it is pointed out that the Shipstead Bill, which was intro- 
duced in Congress last year making it illegal to charge transporta- 
ition charges higher than those actually paid, will likely be re-intro- 
duced at the coming congressional session. In that case any change 
‘in the present pricing policy to permit mark-up on freight would be 
'shortlived if the Shipstead Bill passes. 


| Thus, for the present, at least, I am inclined to think that the rumors 
fhad passed on regarding possible changes in the GM plan were more 

less wishful thinking. There are three things which GM could do: 
ne would be to increase prices and retain current discounts, thus giv- 
Mg the dealer a wider margin; retain present prices and give larger 
g- P8counts and absorb the difference within the corporation, or change 
ng Fhe present plan to allow a mark-up on freight. I do not think any of | 
ts these changes will be effected although I am confident that the corpora- 
n- “ion will make a full study of the operations of the plan and adjust it 
0 fit in cases where there are obvious faults. 
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73 Trade Areas 
Show Gains in 


Oct. Over Sept. 


DETROIT. — After the remark- 
able improvement registered dur- 
ing September when many local 
trading areas made record gains, 
business conditions continued to 
climb in October, according to the 
latest monthly survey of 147 trad- 
ing centers of the United States, 
conducted by the business survey 
department of Brooke, Smith & 
French, Inc. 

Basing its findings on the fac- 
tors which apply locally to each 
area, the report states that 73 
areas improved in October over 
September, 17 stayed at the pre- 
vious month’s levels, and 57 showed 
declines. 

The greatest October gains were 
registered in the following areas: 
Aberdeen, Akron, Allentown, AIl- 


toona, Atlanta, Augusta, Beau- 
mont, Camden, Canton, Cedar 
Rapids, Chattanooga, Cleveland, 
Dallas, Duluth, Erie, Evansville, 


Fargo, Flint, Fresno, Grand Forks, 
Huntington, Indianapolis, Jackson, 
Miss., Jacksonville, Kalamazoo, 
Macon, Miami, Minot, Saginaw, 
Scranton, South Bend, Springfield, 
Mo., Tampa, Washington, D. C., 
Wheeling, Williamsport, Worcester 
and Youngstown. 


The following areas were closest 
to normal in October: Abilene, Al- 


buquerque, Atlanta, Austin, Bak- 
ersfield, Baltimore, Bangor, Bill- 
ings, Boise, Chattanooga, Chey- 


enne, Dallas, Fargo, Fresno, Green 
Bay, Houston, Indianapolis, Jack- 
sonville, Kalamazoo, Knoxville, 
Lincoln, Little Rock, Macon, Mem- 
phis, Miami, Mobile, Nashville, 
Phoenix, Reading, Reno, Saginaw, 
Salt Lake City, Spokane, Spring- 
field, Mo., Terre Haute, Washing- 
ton, D. C., Wilmington and Win- 
ston-Salem. 


Pontiac’s Sales 
In Nov. Exceed 
October by 38% 


PONTIAC. — Deliveries of new 
Pontiac cars during the first 10 
days of November continued at 
record highs for the fall of the 
year, according to D. U. Bathrick, 
general sales manager, and point 
to the best November and best last 
quarter sales in Pontiac history. 


“During the first 10 days of No- 
vember Pontiac deliveries were 
38.5 percent ahead of the same pe- 
riod in October and 48.1 percent 
ahead of the first 10 days of No- 
vember last year,” Bathrick said. 
“Every 10-day period since the an- 
nouncement of 1940 models has 
registered important increases in 
sales over last year, and from the 
general business optimism that 
prevails I look for a continuation 
of record-breaking business 
through the balance of the year. 


“Although production schedules 
have been increased in an effort to 
take care of orders promptly, our 
unfilled orders have increased 43.3 
percent over the number we had 
on hand a month ago.” 
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Business Continues to lmprove 





FORD DEALERS for 163 years. Lynn S. Snow, president of Chicago Automo- 
bile Trade Assn., is shown here with five other veteran Ford dealers at the 
Chicago automobile show. The group has been selling Ford cars an ageregete 


of ll 
front seat 


years. Seated in a new 
are A 


Habich Biue Island dealer since the same 
since 1914; and in the back seat his brother 
Ford dealer since 1916, and Glenn E. Holmes, who has been selling 


in Chicago since 1903. 


‘ord convertible club coupe here, left 
Lawder sr., Chicago Ford dealer since 1912; 


right, 
Charles 
ear; Lynn Snow, Oak Park dealer 
arl Snow; Ben 7. Wright, Chicago 
Ford cars 


Additional Tax Revisions 


Urged to Speed Recovery 


Special to Automotive News 

WASHINGTON.—The federal 
finance committee of the U. S. 
Chamber of Commerce last week 
made public a broad outline of tax 
revision legislation which business 
and industry will seek to have en- 
acted at the session of congress 
which opens in January. 


It is pointed out that the cham- 
ber’s recommendations, represent- 
ing a composite of the views of all 
business elements, as ascertained 
by the organization, were drafted 
at the request of the U. S. treasury 
department for eonsideration in its 
study of tax deterrents. The sug- 
gestions have been’ thoroughly 
canvassed at conferences between 
members of the committee and 
treasury officials. 


Taking the premise that the 
limited revenue act of 1939 was 
definitely beneficial to the upturn 
in business and employment, the 
committee feels that the current 
recovery pace would be accelerated 
by further “rational” changes in 
the federal tax structure. 

To this end the committee pro- 
poses ahout 40 changes in the 
present revenue law, presenting 
specific recommendations with sup- 
porting data and arguments. 


Broadly, some of the more im- 
portant recommendations are: 
(1) Reduction of corporate in- 


come tax rate by progressive 
stages to 15 percent. 

(2) Restoration of right to file 
consolidated returns by corpora- 
tions affiliated by 95 percent stock 
ownership. 

(3) Reduction of individual sur- 
taxes to point of maximum revenue 
and encouragement to investment, 
with maximum surtax not to ex- 
ceed 40 percent. 

(4) Simplification of the capital 
gains and loss provisions, short- 
ening the holding period, with the 
rate on capital gains reduced to 
1 12% percent. 


HARVEY MACK, manager of the Pontiac Detroit retail store, discusses the 


75 unfilled orders on the desk and lays 
| his department heads who are, left to right, Ben Simpson, used car manager; 
Malcolm Brand, office manager; Mack; Larry 


James Godkins, service manager; 
Golden, sales manager. 


lans for the balance of the year with 


(5) Elimination of double taxa- 
tion of dividends by exempting 
trom the normal tax dividends re- 
ceived by individuals and by ex- 
eimpting intercorporate dividends 
from the corporate income tax. 


(6) Extension of the present two 
year carry-over of net operating 
losses. The existing two-year pro- 
vision may have sufficed in an 
earlier period, but, in view of 
fluctuating business conditions in 
recent years, is now inadequate. 


(7) Repeal -of the capital stock 
and excess profits taxes as soon as 
revenue conditions permit; mean- 
time an annual declaration of 
stock values should be permitted. 

(8) Provision for more liberal 
treatment of earned income. 

(9) The provisions relating to 
depreciation should be so drafted, 
interpreted and applied as to allow 
the taxpayer full credit for de- 
preciation. 

(10) Reduction of the present ex- 
cessively high estate taxes and 
simplification of the present rate 
structure. 

(11) Increase in the exemption al- 
lowed for estate tax purposes. 

(12) Arrangements whereby the 
states may receive a larger propor- 
tion of death dues. 

(13) In order to avoid the de- 
vastating effect on estates which 
include certain types of assets, 
provision should be made whereby 
the decedent, during his lifetime, 
could definitely set aside an ade- 
quate portion of estate earmarked 
for estate tax purposes, such por- 
tion to be free from the estate tax. 

(14) Development of a method 
whereby the intent of congress to 
make gifts for charitable purposes 
free from estate taxes would be 
= effectively carried into opera- 
ion. 

In the opinion of the committee, 
“the primary consideration for a 
sound revenue system is the en- 
couragement of private industry, 
private investment and private 
employment. Increased business 
activity is the only dependable, 
permanent source of increased 
revenue, and our tax policies, to- 
gether with all other governmental 
policies, should be directed toward 
this objective.” 


Columbus ‘Open House’ 
Postponed Till Spring 


COLUMBUS, O. — Robert 
Oestreicher, president of the Col- 
umbus Auto Trades Assn., has an- 
nounced that no automobile show 
will be held by the association this 
year for the first time in several 
years. 

The “open house” week, which 
was to have been held Nov. 4-11 
and which was postponed because 
a number of dealers were unable 
to get cars as a result of the auto- 
mobile strike in Detroit, will be 
held some time next spring, it was 
announced. 








_ Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 
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Monopoly When? 


tau e in the General Motors anti-monopoly suit at 
South Bend, under which a jury returned a verdict of 
guilty against the corporation on charges of conspiracy, co- 
ercion and restraint of trade, is another of those peculiar 
eer in law. Here we have the picture of the U. S. 

partment of Justice endeavoring to discourage alleged 
monopoly among businesses, while the National Labor Ke- 
lations Board, under the Wagner Act, is busily engaged in 
building up a monopoly of labor. 


In the case of General Motors, the government charged 
that the corporation forced its dealers to use the services 
of GMAC on threat of terminating the supply of cars going 
into those dealerships which refused. The jury apparently 
agreed with the government’s charges. In the case of labor, 
the labor leaders threaten the employer with stoppage of 
his supply of workers unless the employer agrees to use 
only the services of the union’s membership. 


In the case of GM the dealer, at least, could turn to some 
other manufacturer for supplies, had the corporation car- 
ried out its alleged threats. In the case of the employer, 
the NLRB steps in, holds an election in his plants and for- 
bids him to turn to any other source of supply than the union 
designated by the board’s election. We cannot help but 
wonder what a monopoly is and when? 


What Is a Corporation? 


NOTHER interesting angle in connection with the GM 

South Bend decision was that, while the jury found the 
corporations guilty as charged, it exonerated the individuals 
of the corporations’ personnel. This may seem odd, since it 
is somewhat like convicting an automobile, involved in an 
accident, and absolving the driver. Many of us may wonder 
how a corporation, which in the Dartmouth College case 
(17 US 518-636) was defined as “an artificial being, invis- 
ible, intangible, and existing only in the contemplation of 
the law,” can be guilty of anything. Webster, on the other 
hand, has another definition which is: “any group of per- 
sons or objects treated by law as an individual or unity hav- 
ing rights or liabilities, or both, distinct from those of the 
persons or objects composing it; a corporate body.” 


It will be interesting to follow the thinking along these 
lines when an appeal from the jury’s findings is brought in 
a higher court. 


AAA Denounces Diversion 


HE militant stand of the American Automobile Assn., 

against diversion of gasoline taxes to other than high- 
way purposes, at its meeting in Washington last week, is to 
be highly commended. This organization represents the rank 
and file of those who contribute the gasoline tax payments 
which this year will reach a new all-time high. These con- 
tributions during the past years have been the sinew and 
bone of our present splendid, but still inadequate, highway 
system. Diversion of these funds which now feed and main- 
tain that system will not only halt its further growth but 


will also lead to decay. 





WHO ARE In any labor war, 
THE REAL as in any war be- 
SUFFERERS? tween nations, the 
real sufferers are 

not the men whose names appear 
in the public eye as the leaders. 
The present record-breaking strike 
of the Chrysler Corp., which is set- 
ting an all time high in duration, 
is also breaking records in causing 
needless suffering to hundreds of 
thousands of women and children, 
not to mention the men involved. 

* * *# 

The average striker is probably 
apt to look upon the men who 
represent Chrysler at the Confer- 
ence Board as the sole owners and 
therefore the dictators of Chrysler 
policies. Yet it is probably a fact 
that there is not an _ individual 
among them who would not, if 
dictated to by selfish purposes 
alone, be the first to give in and 
call it a day. Every man who rep- 
resents Chrysler at the Conference 
Board is an employe of the corpo- 
ration; and what after all, is the 
Chrysler Corp.? Well, from the 
best information I can _ secure 
Chrysler Corp. is owned by up- 
wards of 60,000 individuals. Now 
assuming that each individual 
shareholder represents a family, 
this would mean that 180,000 
men, women and children are 
the real owners of Chrysler. They 
are the same kind of folks you 
would find in an average American 
city of that size—butchers, bakers 
and candle-stick makers! Thus, 
when a management employe of 
the Chrysler Corp. acts or speaks 
he must do it conscious of the fact 
that he is protecting the interests 
of a vast army of small stockhold- 
ers. It is probably true that more 
than 90 percent of the 60,000 stock- 
holders own less than 100 shares 
each, with a majority owning less 
than 10 shares, which at today’s 
market of $90 would amount to an 
average investment of less than 
$900 per person. 


* * * 


No shareholder in Chrysler wants 
to see a strike in progress any 
more than any Chrysler employe, 
be he the humblest sweeper in the 
factory or the man who sits behind 
the management’s desk. Like all 
wars, all strikes cost everyone di- 
rectly or indirectly affected not 
only great financial loss in dollars 
but a terrific physical and mental 
waste of human energy and happi- 
ness. 

* * *x 

From the outsider’s viewpoint a 
struggle such as is now going on in 
Detroit seems such an unintelligent 
way of effecting a mutually satis- 
factory agreement. Why, for in- 
stance, should the 55,000 employes, 
the thousands of dealers and their 
salesmen and the thousands of 
shareholders lose millions of dol- 
lars by a complete stagnation of 
operation while negotiations for 
settlement are being effected? 
What possible gain is being made 
by keeping the factories tied up, 
when the same negotiations could 
be going on with the threat of 
calling a strike always the ace 
card in the hands of the man who 
was playing the game for labor? 


* * * 


We have almost a perfect an- 
alogy in the present war in Europe 
where millions of people are de- 
prived of every vestige of normal 
living and human happiness be- 
cause of a declared war, while so- 
called leaders on both sides jockey 
for position around a conference 
table. 

* + ” 

If, as I believe from every re- 
liable source of information I can 
secure, the present strike stripped 
of all sideplay is over the funda- 
mental of whether labor or man- 
agement shall co 


operations in the factories, then | 
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Eye-Opener 

As one of the Chrysler Corp. 
dealers whose business has been 
seriously affected by the CIO- 
UAW strike, I am indebted to you 
for the splendid way you have 
handled the news and the editorial 
comment in your paper. I have no 
doubt that the fair way in which 
you are handling this extraordi- 
nary situation in an editorial way 
will be of more than ordinary im- 
portance in effecting a settlement 
in the near future. 


Your publishing of one of the 
full page ads run in Detroit papers 
by corporation dealers should be 
an eye-opener to the industry as 
to the loyalty of Chrysler Corp. 
dealers to its present management. 
—R. D. McKay, R. D. McKay Mo- 
tor Co., Wichita, Kans. 


Granted 


We wish to take this opportunity 
to assure you that we sincerely ap- 
preciate your publication. We have 
found it very helpful to us in keep- 
ing abreast with automotive infor- 
mation. 


In your issue of Nov. 13, 1939, 
we notice your editorial comment 
on the Chrysler strike and would 
appreciate your advising if it 
would be permissible to republish 
this editorial comment in our lo- 
cal papers; namely, the Kern 
Herald and the Bakersfield Cali- 
fornian. We feel this is very timely 
comment and will help acquaint 
the public in this territory with 
the unhappy situation which ex- 
ists throughout the Chrysler plant. 
—wW. J. Elgar, general sales man- 
ager, Bakersfield Garage & Auto 
Supply Co., Bakersfield, Calif. 


Real Thrill 


I have just finished reading 


“Who, Me?” I have always had a 


ntinue to direct | real thrill out of it. 
There is a good deal in the issue | 


management is acting only to pro- | of Nov. 6 relating about the cycle- 


tect the stockholders’ interests and 
should and will have their un- 


qualified backing until hell freezes | to let you use. It is a Trumbull car | 99 05 _ washin 


over!—-G. M.S. 


|car age and I was interested for I 


have a picture which I am willing 


; built in 1911 which I drove. This 


The Dealer’s Dilemma—Or Making Both Ends ‘Meat’ 


In This Corner— 
Strike News Praised .. 


ressed this column 
Anonymous pene teen will not be 
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was truly a great little wagon and 
there is a story attached to it 
which is quite amusing. 

We tried to sell the car and were 
unable to get a customer who had 
any faith in it. So finally a party 
came to us all excited about the 
Trumbull and we made a sale. How- 
ever, we explained to our buyer 
that he might lose his religion be- 
cause of the operation of this wa- 
gon. His answer was, “Young man, jt 
I want you to know I am a preach- 
er of the Gospel” and believe me he 
kept the car and his religion be- 
cause he still has the Trumbull, 
and is still preaching.—Milton 
Winner, president, East Baltimore 
Garage, Inc., Baltimore, Md. 


Show Postponed 


In our letter of Oct. 24, we asked 
you to give publicity to an “Open 
House” automobile show to be held 
in Kansas City the week of Nov. 
18-25. 

We wish now to advise that the 
latest action taken by the dealers 
is that this “Open House” show 
has been postponed indefinitely.—C. 


M. Woodard, secretary, Kansas ATA. 
City Motor Car Dealers Assn. 

—_} For 
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Coming Events =| ampai 

cials o 

NOVEMBER _— 

30-Dec. 3—Sioux Falls, 8S. D. Automo- € 

bile show. cowed . 

DECEMBER 
4- 5—Butte, Mont. Montana Automo- a 
bile Dealers Assn. annual con- bal 


clave. , 
7—Philadelphia. American Society | coast t 
of Mechanical Engineers. i 
5—Little Rock. Arkansas Automd0-) 
bile Dealers Assn. annual meeting. 
8- 9—Chicago. Motor and Equipment 
ee netene ers Assn. annual conven: | 
tion. 
11-16—Chicago (Navy Pier). Autome 
tive Service Industries Show. 


JANUARY 


15-19—Detroit (Book-Cadillac). Society 
of Automotive Engineers ana 
meeting. 
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ck Show, which concluded its 
jne-day run at Navy Pier here 
pursday night, has received en- 
jusiastic endorsements from its 
gore than 75 exhibitors, assuring 
truck show next year on a bigger 
broader scale, according to 
how executives. 
Attendance at the show exceeded 
i expectations, according to John 
, Winchester, president of the 
ynsoring group. He said that the 
pw this year has been attended 
a greater number of serious 
wsitors and people identified with 
e transport industry than any 
ne in its six-year history. 
Previously the show has been 
iid in New York City and New- 
N. J. Chicago was chosen this 
sar because of its geographical | 
ication in the center of the trans- | 
ation industry in the United | 
ates. It is likely that the show | 
| 


| |} CHICAGO.—The National Motor 


fll be brought back to Chicago in 
it is stated. 

lor D. Soper, executive secre- 
ry of the Illinois Road Builders 
Assn., addressed the show visitors 
Thursday night, speaking of the 
rlationship of the highway con- 
ruction industry to the motor 
fuck industry. He told how road 
juilders of the nation are attempt- 
lig to provide better arteries for 
the transport haulers by protecting 
jad funds. Soper was the last of 
aseries of speakers that appeared 
tightly at the show. 


During the last four days of the 


Heil Hits Mich.’s 
Strike Handling 
At Truck Dinner 









CHICAGO.—The ambition of the |- 


governor of Wisconsin is to be 
governor of Michigan, if only to 
use different methods in handling 
the strike situation in the latter 


| state. 
| So declared Julius P. Heil, chief 
executive of Wisconsin and presi- 
dent of the company bearing his 
d name, in an address at the Na- 
_8n¢Ttional Motor Truck show's annual 
© itSbanquet here in the Palmer House 
last week. 

Attacking what he termed inde- 
cision and lack of honesty in labor 
disputes, Gov. Heil added: 
the “You've got to use strong meth- , 
Jow. 1°08. I would like to be the governor 

of Michigan today. They have no 
uyer tight to have strikes there.” | 
| be-' Gov. Heil said further that indi- | 
wa-ividual workers are not to blame | 
man, jand that the cause of labor trouble | 
ach-fis “the man getting $1 or $2 a | 
iehe}Month in spoils from each indi- | 
be-{Yidual worker.” 
bull.) The speaker urged the applica-. 
ilton 
nore 


a a 


were 
had 
arty 


tion of the old-fashioned golden | 
tule by employers in labor rela- 
tions. 

i Among guests at the banquet in 
addition to presidents and other | 
executives of exhibiting firms were | 
Ted V. Rodgers, president of the | 
American Trucking Assns.; Fred ; 
Petry jr., president of New Jersey | 
Motor Truck Assn., and Walter | 
Mitchell, of Automotive Products | 
th » London, England. John F.;| 
1 ©} Winchester, president of the truck ' 
€rsi show association, presided as toast- 


hoW J master. 


ATA Rounds Up Support | 
—] For Its Public Campaign 


| WASHINGTON. — A _ nationwide 
icampaign has been begun by offi- 
tials of the American Trucking | 

Assns. to round up strong backing 
for the organization’s public pro- | 
gram of advertising and public re- | 
jlations. Ted V. Rodgers fired the, 
opening gun at St. Louis in the | 
first of a series of 48 meetings to, 

be held in as many cities from 
iety Coast to coast. 

ial The meetings are designed to ac- 
ing.) aint truckmen with the pressing , 
nent) 2eed for such a campaign and to) 
ven- | Secure contributions to a fund with 
| 


sked 
)pen 
held 
Nov. 


nsas 


ymo- 


ym0- 
con- 


which to carry it on. A schedule 
mo-ithrough Nov. 20 already has been 
‘Worked out and additions will be 





For a fresh automotive viewpvint. 
jtead George M. Slocum’s “A Word in 
mo- | Edgewise.” 
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show many members of the petro- 
leum industry were in attendance, 
due to the fact that the American 
Petroleum Institute held its con- 
vention here in Chicago simultan- 
eously with the latter half of the 
truck exhibition. 

On display at the Navy Pier 
were a number of interesting new 
developments of interest to the 
petroleum field. These included 
special tank trucks and also light 
types of diesel and modified diesel 
designs of engines. The National 
Tank Truck Assn. also met during 
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lan 1940 Truck Show 
As °39 Event Ends Run 





the week of the show, and mem- 
bers of this organization attended 
the exhibits. 

While attendance on the open- 
ing days was relatively low, the 
show gathered momentum as well 
as patronage throughout the week 
and among those who came to 
study the new equipment on view 
were some of the largest fleet oper- 
ators in the midwest. It is reported 
that certain exhibitors, particularly 
among the truck manufacturers, 
are expecting to close major trans- 
actions as a result of their dis- 
plays on this occasion. 

The management of the show is 
already in receipt of reservations 
for next year’s exhibit and have 
concluded the show this year with 
the distinct feeling that it has been 
an * irae success, Winchester 
said. 
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Va. Oil Men Will Propose 


Ban on Road Tax Diversion 


RICHMOND, Va.—(UTPS)—Reso- 


committee and the progress made 


lutions urging the elimination of | since its conception in 1932, 


federal taxes on gasoline and lub- 
ricating oil and the submission to 
the people of an amendment to the 
state constitution to prevent road 
fund diversion, were passed at a 
meeting of the Virginia Petroleum 
Industries Committee at the Hotel 
William Byrd here last week. 


Approximately 70 oil men from 
50 Virginia counties heard Grady 
H. Forgy, representative of the 
American Petroleum Industries 
Committee in New York, outline 
the plan of organization of that 


“Although we have made great 
strides, we have only begun,” he 
declared. “For example, the tem- 
porary federal taxes on gasoline 
and lubricating oil are still with 
us, although they were enacted for 
just two years in 1932, We must 
take action between now and Jan- 
uary to have these taxes eliminated 
in the next congress.” 

H. E. Jackson, of Richmond, 
urged the oil men to combat un- 
fair legislation. 


Philadelphia Car Dealers 


Discuss New Car Advertising 


QUESTION: 


“If only ONE newspaper were used for new car advertising in 
Philadelphia, which one would you recommend?” 


ANSWER: 


Recommendations for The Evening Bulletin 


Total for all other newspapers 


Note: The 158 mentions of other newspapers are distributed 
among 2 morning newspapers, 2 Sunday newspapers, 1 evening 
newspaper, 1 tabloid newspaper. 


Survey made by a national research organization by personal interview with 440 owners, 
officers, salesmanagers and salesmen of 225 dealerships including Buick. Cadillac-LaSalle-Olds- 


mobile, 


Chevrolet, 


Chrysler-Plymouth-Dodge-DeSoto, 


Willys, Hudson, Packard, Pontiac, Studebaker. 


Write for free booklet describing this survey. 





Ford-Lincoln-Mercury, Graham-Nash- 


“If only one newspaper were used for new car advertising in Philadelphia,” 
HERE'S WHAT HUDSON DEALERS SAY: (Out of twenty - three dealer opinions, fifteen 


recommend The Evening Bulletin.) “Most people in this community read The Bulletin 


and they have good incomes.” @ “The Bulletin has the circulation and stays in the 


home — so it is read thoroughly.” 


¢ 


the home and is looked at leisurely.” @ 


' “The Bulletin is the home paper and it stays in 


“Conservative people read The Bulletin and 


they are the people who have money to buy.” @ “The Bulletin is an evening paper and 


read more.” @ “The Bulletin has the widest coverage you can get for your money. 


Previous use has backed this up.” @ “The Bulletin has the circulation in this territory, 


which is where you draw your prospects.” @ “The Bulletin gets into good homes and 


these people have money to buy cars.” @ “The Bulletin—because it gets results that are 


very good. This is the paper to use.” @ “I like The Bulletin best because you put an ad 


in it and you get answers.” 


The Evening Bulletin has led all Philadelphia 
daily newspapers in circulation for thirty-four 
consecutive years—without the use of subscriber 
contests or premiums or prizes to subscribers. 
People buy The Bulletin to read, and read it to 
buy! Consult your advertising agency about the 


*95.3% 


he Chhaelehin ~ Cer of Aonn. 
nearly everybody reads 









extra advertising value and economy of The 
Evening Bulletin’s circulation leadership, built 


solely on merit. 


Learn how, with The Bulletin, 


you can reach the majority of homes* in the 
great responsive Philadelphia territory at one of 
the lowest costs per reader in America. 


of The Evening Bulletin’s circulation is within Philadelphia and its retail trading area (ARC) 


Copyright 1939, Bulletin Co., Philadelphia 
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AAA MapsWar on 





Railways’ Attempt to ‘Inflate’ 
Highway Costs Draws Fire 


WASHINGTON. — The job of 
streamlining our existing highway 
system and gearing our road needs 
to current and future traffic con- 
ditions is of national concern, in 
the opinion of President Franklin 
D. Roosevelt who addressed a 
message to the American Automo- 
bile Assn.’s conclave here last 
week. 


Coming at a time when highway 
development is being considered in 
connection with national defense 
plans, and with the Congress 
scheduled to consider future fed- 
eral road-building policies at the 
next session, Roosevelt’s statement 
carried added significance. 

Roosevelt congratulated the AAA 
on the “fine service your organiza- 
tion is rendering in the field of 
highway transportation.” 

Concerted and immediate action 
to prevent imposition of tolls on 
roads already built and paid for 
and to block any threat of re- 
taliatory toll warfare was the prin- 
ciple recommendation of the AAA’s 
motor vehicle taxation committee, 
made available to convention dele- 
gates by Col. Sidney D. Waldon, 
of Detroit, chairman of the com- 
mittee. 

The report noted that the sum 
total of motor vehicle taxes turned 
downward in 1938 for the first time 
in modern motor history, and there 
was a decline also in the amount 
of motor tax revenue diverted to 
non-highway purposes. However, 
the committee warned that this 
favorable showing was in jeopardy 
because of a recently-launched at- 
tempt by the railroads to “inflate” 
highway costs. 

“For many years,” Col. Waldon 
said, “the railroads have been at- 
tempting to get the motor vehicle 
tax burden increased and their 
practical argument has been the 
claim that highway transport is 
subsidized. More recently, the rail- 
roads took a new tack. Having 
failed to prove that motor vehicle 
owners were not paying their fair 


Cabinet engineer wanted by electric 
refrigerator manufacturer in mid- 
west. Man must have original ideas 
and ability to develop them to meet 
shop conditions. He must also be 


able to work out programs and di- 
rect the work of others. State ex- 
= fully and salary expected 

first letter. Write Box No. 207, 


Automotive News, Detroit, Mich. 





pacat tetera 
Scene 


DETROIT 


Why hurry? There’s time to 
spare when you go by Flagship! 
Luxurious comfort, complimen- 
tary meals, a trip too brief for 
tedium—and at surprisingly 
moderate cost. For reservations 
call your Travel Agent or the 
nearest office of American 
Airlines. 


You Can Leave Later, 
Arrive Sooner. .» When You 


TO TO 


share of highway costs, they at- 
tempted to inflate highway costs 
by what might be termed the 
‘puilt-for-profit’ theory. 

“To actual out-of-pocket costs, 
the railroads would add an annual 
interest charge on the total road 
investment, a fictitious property 
tax on all land used for highways, 
and an annual depreciation and 
obsolescence charge. It is impos- 
sible in this brief report to give a 
full analysis of the ridiculous pro- 
cedure in attempting to apply cost- 
plus-profit charges to public enter- 
prise such as highways. We do not 
apply such a theory to hospitals, 
schools, fire stations, stadiums, and 
many other enterprises developed 
by the state or the municipality 
for general use of the public, and 
supported by public taxes. The 
new-fangled, built-for-profit, infla- 
tionist theory has succeeded only 
in muddying the waters and an- 
tagonizing highway user groups.” 

A plan for driving fee-splitting 
constables and justices of the 
peace out of business, through na- 
tionwide adoption of the minor 
court system, was advanced in the 
report of the highway and legis- 
lative committee. 


The report explained that the 
minor court system provides for 
appointment of magistrates—gen- 
erally, but not necessarily lawyers 
—who are paid on a straight sal- 
ary basis and who are given juris- 
diction over all traffic cases and 
many other types of misdemeanor. 
At the same time, the jurisdiction 
of the J. P. is strictly limited and 
he must look to other sources for 
his income than the out-of-state or 
out-of-city motorist, the report de- 
clared. 


The committee urged AAA clubs 
in all states to co-operate with 
highway departments in getting 
rid of horse-and-buggy legislation 
which is hampering programs of 
land acquisition for needed rights- 
of-way. 


The United States is lagging far 
behind many foreign nations in 
protecting roadsides against un- 
sightliness, Coleman W. Roberts, of 
Charlotte, N. C., chairman of the 
AAA’s roadside development and 
control committee, declared in the 
report of his committee. 

Safety-responsibility laws, de- 
signed to bar reckless and irre- 
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PACKARD DEALER ADVISORY BOARD, newly created, gathered at the general offices 


Co. in Detroit for its first meeting with the management of the company, re 


president and general manager, and 


an, dealer, sadena, Calif.; 


acker; H. H. Dolan 
City, Ia.; Frank Cook, 


sponsible motorists from the high- 
way, showed further progress dur- 
ing the 1939 legislative sessions and 
today the law has been adopted in 
whole or in part in 33 states, the 
District of Columbia, Hawaii, and 
eight of the nine Canadian prov- 
inces, according to Howard D. 
Brown, of Detroit, chairman of the 
-—" safety-responsibility commit- 
ee. 


Widespread racketeering by a 
“gyp fringe” engaged in the finan- 
cing of automobiles and automo- 
bile accessories was charged in a 
report presented by Judge A. G. 
Newcomb, of Cleveland, chairman 
of a special committee appointed 
by the AAA last spring to look 
into reported unethical practices 
in the field. 


Declaring that most of the 
abuses can be traced directly to 
the one-sided type of contract un- 
der which time-sales are made, 
the committee’s report listed 10 
major types of abuses, each one 
illustrated with sample case his- 
tories taken from the committee’s 
filas. Abuses complained of in- 
cluded: finance “packing,” balloon 
notes, finance kiting, repossession 
without notice, fictitious sales after 
repossession, insurance misrepre- 
sentation, exorbitant charges, and 
others. 


To meet the problem, the com- 
mittee recommended that the AAA 
embark upon a continuing program 
of education to warn the public 
about the evils that may be en- 
countered when buying an auto- 
mobile or automobile accessory on 
time, and suggested further study 
of the problem with a view to de- 
veloping a corrective legislative 
program, possibly in the form of a 
model bill suitable for adoption 
in all the states. 


In a characteristically caustic 
address, made before the opening 
session of the AAA convention, 
Secretary of the Interior Harold L. 
Ickes lashed out against road hogs, 
drivers who straddle the center of 
the highway, and other violators 
of good motoring manners. He 
urged the AAA also to seek state 
legislation barring truck traffic on 
main highways on holidays and 
week-ends, and urged prompt ac- 
tivity toward controlling diesel- 
powered vehicles. Furthermore, he 
declared that in his judgment a 
minimum speed law is even more 
justifiable and necessary than a 
maximum speed law. 


dealer, Bryn Mawr, 
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Tolls, Fee-Splittin g, Finance. Abuses 


Packer, vice-president of distribution. The new board is designed to bring 
the parent company and its world-wide dealer organization into closer co-operation. Around the conference table, start- 
ing at the a row left are: Edward Black, dealer, 

‘a G. M. renin ree awe ag St. 


Detroit; T. 
Louis; Ss. 
a.; G. A. 


Special to Automotive News 

NEW YORK.—Wall Street con- 
tinues to maintain a waiting at- 
titude, and stock price movements 
still are irregular. Automotive se- 
curities, however, have maintained 
independent strength despite labor 
difficulties, and price averages of 
the motors have held close to their 
high marks of the weeks im- 
mediately following the outbreak 
of war in Europe. 


The motors certainly have held 
up during the _ recent reaction 
much better than stocks as a 
whole. This strength has been due 
much less to any expectation of 
business as a result of the war 
than to the continued good out- 
look for sales here at home. 


The general expectation appears 
to be that there will be some let- 


STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

BEMIS scvcccconcs 37.13 37.38 +0.25 34.45 
10 car-truck co’s. ... 39.49 40.00 +0.51 35.30 
10 parts-access. ..... 27.91 27.50 —90.41 29.16 
4tire-rubbers ...... 25.10 22.99 —2.20 30.56 


down in general business early 
next year, while inventories built 
up in recent months are being 
worked off. Just how large those 
inventories are is a matter of dis- 
pute and thus there is lack of 
agreement on how much of a set- 
back business activity, as mea- 
sured by the indices, will undergo. 


For 1940, as a whole, however, 
there is pretty general agreement 
that business will exceed that of 
1939 regardless of whether the war 
continues or not. There has been 
a general reappraisal of the long- 
term eftect of the war on Ameri- 
can business, and the stock market 
now may be readjusting itself to 
that reappraisal. That may be the 
reason why some groups of stocks 
have risen or held their own while 
others have fallen. 


The opinion also is held that a 
sudden peace would cause a dis- 
location in stock market prices 
only to the extent that some prices 
would fall and others rise. Ex- 
pectations of a sharp war boom 
have dimmed, particularly with 
respect to industry as a whole. The 
close control which industry has 





FIELD REPRESENTATIVES of the farm tire department of U. S. Tire Deal- 
ers Corp. held a three-day conference at Kansas City recently, at which opera- 


tions o 


the current year were reviewed and 
ing the conference were, seated, left to right, J. 


lans formulated for 1940. Attend- 
W. Shields, Detroit plant, 


United States Rubber Co.; Norman Kleinpeter, assistant to manager, farm tire 


department, New York; H. 
York; and F. D. Bauer, Kansas City. 
Dallas; L. E. 
Moines; A. W. Fuller, Omaha; 
homa City. 


E. Malcomb 


Chicago; Eugene Nielsen, 
Wruller, 5° ts. E- Gordon, St. Louis; and E. C. Cox, Okla. 


manager, farm tire department, New 
Standing, left to right, R. B. Rosson, 
Fargo; R. G. Hanson, Des 


resented in the session by M. M. G 


Reynolds, dealer, West Palm Beach, Fla.; W. D 
E. Bancroft, dealer, Rochester, N. Y.; G 
Fonda, distributor, Syracuse, N. 
dealer, Pawtucket, R. I.; and W. C. Hayes, dealer, New Haven, Conn. 


Motor Shares Holding Up 
Better Than Other Stocks 





of the Packard Motor Car 
- Gilman, 


- Mor- 
ilman; 


Y.; E. A. Robar, dealer, Sioux 


kept over prices is looked upon, 
however, as a highly favorable de- 
velopment even though it may 
have had the effect of checking the 
rate of gain in business activity. 
It is this, according to the view 
here, that is preventing a wild 
boom. 


The labor situation in the auto- 
motive industry is coming in for 
more and more attention, not so 
much bhecause of its effects on 
earnings or sales as because of 
wide implications found in the 
Chrysler difficulties which appear 
to have as their base other fac- 
tors than demands of labor for 
higher wages or better working 
conditions. More concern is being 
shown by Wall Street over the ap- 
parent dictatorial aims of the la- 
bor unions involved in this dispute. 


Mo. Court Dismisses Suit 
On Registration Lists 


ST. LOUIS.—Missouri state su- 
preme court en banc has dismissed 
the suit of Leslie J. Eggers, presi- 
dent of the Multi-Mail, Inc., St. 
Louis, for a writ of mandamus to 





xpansion 


compel the state to give him access J, 


to state automobile license lists. 


Holding that the license lists are §, 
“public records,” the court found, §, 


however, that Eggers was _ not 
denied access to them. Eggers’ 
company publishes and sells motor 
registration lists in book form. 
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12-TON LOAD 


CAN’T FAZE THIS 1915 MACK 





Dramatic, satisfying proof that | 
high grade structural materials are 
worth more than their original 
cost comes from examples of long, 


trouble-free life. Grand-daddy of ; 


all such examples is a 1915 Mack 
truck... 
for 24 years for its original owner 


N. Y. Not only does this old vet- 
eran traverse all manner of back 
roads, it lugs five tons of well drill- 
ing equipment and pulls a seven- 
ton well drilling rig! From early } 
beginnings, Mack-International Mo- 

tor Truck Corporation has con- 


a ad 


tlhe OAD 


A search through the old records 
shows the following parts of this | 
1915 model were made from drop- | 


sistently used Nickel alloy steels. | 


forged 3%% Nickel steel — engine | 4 
crankshaft, connecting rods, front |’ 


and rear axles, steering knuckles, } 


ferential gears. 
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INC. New York, N.Y. 
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;[exas Divorcement Bill 
To Hit F inancing Firms 


By J. A. Webb 

Staff Correspondent 
DALLAS, Tex.— Further details 
a the proposed bill to divorce the 
mobile finance business from 
be insurance business, which will 
je introduced at the coming ses- 
gon of the Texas legislature, are 
gvealed by Rep. Alfred Petsch, 
rman of the House committee 
ed to investigate insurance 
te setups in the state. 


Rep. Petsch, who recently an- 
gounced that he will recommend 
ggislation completely separating 
gtomobile financing and insur- 
mee, has indicated that the bill 
gill affect any automobile financ- 
ing concern doing business in 
fexas and writing fire, theft and 
wllision or property damage cov- 
wage on automobiles sold on the 
feferred payment plan, or acting 
33 agent for any insurance com- 


















., 


ar 
in, 


or 
in; 
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pany. 

It is understood it will propose 
it eliminate the practice of the 
big finance company in designating 
the insurance companies which 
carry the risks, and leave the mat- 
tr of selecting the agent and the 
company to write the business on 
sich automobiles up to the pur- 
chasers. 

It is generally understood the 
greatest evil in connection with 
ty. Jhandling insurance on cars sold on 
the deferred payment plan was not 
tharged to such concerns as 
GMAC, CIT, CCC or others which 
handle insurance on other new 


on jthyl to Expand 





of eye.e 

ne} Plant Facilities 
ar 

«| In Baton Rouge 
ng | NEW YORK.—A $4,000,000 plant 
ng @pansion program is announced 
.p- Hy the Ethyl Gasoline Corp. Manu- 
la- Pacturing facilities at Baton Rouge, 


te, #4, will be enlarged to meet the 
mcreasing needs of petroleum re- 
t ners for higher anti-knock gaso- 
line, according to E. W. Webb, 


its Hresident of the corporation. Con- 
_ptruction work will begin im- 
ov" nediately. 


A plant for manufacturing tetra- 
St hyl lead, processing plants for 
to 2 materials including an ad- 

litional ethyl chloride plant, added 
tapacity for the electrolysis of salt 
‘tines to manufacture metallic so- 
ium and chlorine gas and other 
mprovements are planned. 





vs 


automobiles, but rather to a num- 
ber of automobile dealers, new and 
used cars, who “finance their own 
notes.” It was said in many of 
these cases it was found the auto- 
mobile purchaser was overcharged 
for insurance and was forced to 
carry a lot of coverage not neces- 
sary to protect the dealer. 

It was further found, the re- 
ports say, that the purchaser sel- 
dom sees the insurance policy or 
a duplicate thereof, and in many 
instances the premium is charged 
to the purchaser and no policy of 
any nature issued. It is said the 
investigators were of the opinion 
that these finance companies are 
making a racket out of the insur- 
ance business, and that even where 
the transactien is bona fide, the 
insurance is forced upon the buyer 
in order that the dealer may ob- 
tain the agent’s commission on the 
policy issued. 

But the investigators are re- 
ported as saying they cannot 
“make meat of one and fowl of 
the other,” so the proposed mea- 
sure will deal with all finance 
companies operating in Texas. 
Since the measure will be proposed 
by the chairman of the committee 
named by the legislature to inves- 
tigate the matter, it will more 
than likely be approved. 

The insurance agents in Texas 
for years have been battling to 
take the insurance on such cars as 
Fords, General Motors, Chryslers, 
etc., from the companies financing 
the deferred payments on such 
cars. In some instances they have 
heen partially successful, the deal- 
ers allowing the purchaser to 
designate his own insurance agent 
and his own insurance company. 
In such instances, however, the 
principal part of the financing has 
been done by local banks. 

The proposed measure would 
end the practice of motor com- 
panies named handling the insur- 
ance on their cars sold on de- 
ferred payments. The attorney 
general’s office has ruled, in con- 
nection with such finance and in- 
surance plan, that the property 
owner has the right to designate 
his insurance company, and pre- 
sumes, since the purchaser is com- 
pelled to carry the insurance and 
pay the entire premium regardless 
of how small his equity in the car, 
that he is the owner. The law is 
not so plain on that point; the 
proposed legislation will clear it 
up. 


G. Beeching 


a 

at + HUDSON MIDWEST division sales and service conferences were held last 
ire jveek in St. Louis. Attending the sessions presided over by C. 

1a] }*ated right, Hudson Midwest sales manager, and T. H. 


‘ervice supervisor, Dallas; 


Detroit; D. R. 
“*rvice supervisor, Mem 


eft, Hudson director of national service operations, are, first row, W 


Slaughter, regional manager, Memphis; 
his; C. R. Collins, regional manager, Chicago, and G. 


4. Brown, service supervisor, Wisconsin. 


tambaugh, seated 
hit Pryor, 


R. G. Donahue, regional manager, Minnesota; L. M 
of “regor, regional manager, Des Moines; J. S. Oliver, regional manager, Dallas; 
(. W. Treadwell, regional manager, Indianapolis; J. L. 

tisor, Michigan; C. M. Braun, regional manager, Cincinnati. Second row, BR. C 
Hockett, regional manager, Kansas City; C. C. 


Newell, service super- 





McKeller, service supervisor, 
Cc. F. Waltensperger, 





HUDSON SAFETY developments have been widely heralded, but W. E. But- 


L *t, center, head of Butler Motors, 


*Utton he is showing to W. 


Inc., 
illinois, believes in spreading the news daily 
A. James, left, 


Hudson distributors for northern 
on the sales firing line. The lapel 
Hudson advertising and merchan- 


Double-Safe”’ hydraulic brakes, patented Auto-Poise control and Hudson’s 


sh-locking safety hood. 


| 


tising m George H. Pratt, right, general sales manager, is worn by | 
¥ tery, Seanite ol tee Butler ‘sales organization as a reminder of Hudson’s | 
Te “ 








100,000,000 Tires! 
—for Toys in 1940 


NEW YORK —One of the 
most unique outlook predic- 
tions is that made by J. H. 
Connors, vice-president of the 
B. F. Goodrich Co. 


Connors estimated that the 
rubber industry will sell 100,- 
000,000 tires during the coming 
year to manufacturers of toy 
automobiles, scooters, wagons. 
planes, trucks and tractors. This 
figure represents more than 
twice the number of tires used 
annually on the nation’s auto- 
mobiles. 


Nash’s Roundtable 
Dealers’ Council 


Is Hailed by Blees 


DETROIT.— One month of in- 
tensive, practical application of 
Nash Motors’ new technique in 
factory-dealer relationships — the 
roundtable council in the field— 
has proved it to be the most 
thoroughly effective means of in- 
suring equitable and profitable co- 
operation between plant and dealer. 


This is the opinion of W. A. 
Blees, general sales manager of 
Nash, who has just returned to 
Detroit after conferring with 
hundreds of Nash dealers at key 
points in every part of the country. 


“Instead of bringing limited 
groups of dealers to the home of- 
fice for discussion, the common 
procedure, we decided we should 
give every Nash dealer the oppor- 
tunity to express his views on im- 
portant subjects involving all our 
activities and policies,” Blees de- 
clared. 


“We therefore set up a country- 
wide series of council meetings, 
geographically located so as to be 
easily accessible to even the most 
remotely situated dealer and or- 
ganized in such a wey as to per- 
mit informal, open-forum type of 
discussion.” 


After careful preparation, the 
councils got under way simultan- 
eously in the company’s western 
and eastern divisions Oct. 10 and 
continued to be held at strategic 
points until all parts of the United 
States had been covered by Nov. 
10, Blees said. 


Meeting with the dealers were 
all of the company’s top sales and 
merchandising officials, depart- 
ment heads, regional managers and 
field representatives. Discussion 
covered every important phase of 
Nash merchandising, advertising 
and promotion programs for the 
1940 model year, and included a 
thorough product analysis. 


A complete record was made at 
each meeting, Blees said, of the 
opinions and suggestions of the 
dealers, and many of these recom- 
mendations and ideas have already 
been placed into practice. 


Blees said that the councils 
would become a permanent Nash 
institution, and that they will be 
held regularly in the spring and in 
the fall, and when special occasions 
arise. 





Attendance at Denver’s 
Show Best in Decade 


DENVER. — Denver’s annual 
automobile show, sponsored by the 
Denver Automobile Dealers Assn., 
was the best attended in more than 
a decade, according to Tom Braden, 
secretary of the association, who 
said the total this year was ap- 
proximately 15 percent greater 
than last. More than 30,000 persons 
passed through the ticket gates 
during the seven days of this year’s 
exhibition, Braden reported. Of the 
total, about 6,000 visited the show 
on the closing day. 


In addition to these visitors, 
scores of automobile dealers from 
Colorado, Wyoming, Northern New 
Mexico and Western Kansas and 
Nebraska attended the exposition. 
Denver dealers expressed gratifica- 


| tion at the response, both in inter- 


est and sales, to the showing of the 
new 80 models. 





Hizzoner Ab Jenkins 


SALT LAKE CITY. — Ab Jenkins, 
who holds 153 automobile speed rec- 
ords last week limped to victory in 
Salt Lake City’s mayoralty contest a 
week after the nonpartisan election. 
An official canvass gave him 21,127 
votes to 21,076 for the incumbent, Her- 
bert Snow. 


7 





We Played a Tric 


on New Car Buyers 


TO FIND THE TRUTH FOR YOU 
ABOUT THE MAGAZINES THEY READ! 


With only three million families earning more than $3,000 a year, most of the 
country’s seven-odd-million new car buyers must be pretty run-of-the-mill folks. 
Yet how they put on airs when you ask them what magazines they read ! It’s pretty 
disconcerting to auto ad men when they’re seriously trying to find out how to 
really reach these ace prospects! 


That’s why,with the beforehand grins—and very serious interest —of Detroit's leading 
research directors, ad managers and agency men, we played this trick: We 
mailed several thousand new car buyers an innocent questionnaire, asking what maga- 
zines they read; then we paid a stiff bill to have two independent research com- 
panies trot right into the self-same homes and actually see the magazines they read! 


Nothing Short of Scandal 


When Detroit compared the results of the two research 
companies, there was pretty close agreement. But when 
they laid down the mail questionnaire claims from the same 
families, it was nothing short of scandal! (Especially when 
you figure the millions of dollars Detroit is always ready to 
spend to get through to these new car buyers in the maga- 
zines that they actually do get !) 





Many magazines that you and we personally admire as great 
publishing jobs, the public admires too. . . but according to two actual, independent 
counts, they don’t really see them (or Detroit’s ads) as often as they'd like to have 
us believe. And on the other hand, a magazine like True Story, that doesn’t try to 
please anyone except its own readers (and so, at the premium price of 15 cents a copy, 
has enjoyed the biggest voluntary dealer sale in America for most of the past twenty 
years) is found actually to reach more new car buyers’ homes per advertising dollar 
than any other monthly magazine, save one! (Incidently, Starch shows True Story 
to reach more men than any other monthly except that same one!) 


And what True Story’s own new car buying readers really think about True Story 
is reflected in the answer to the question which a leading Detroit agency suggested 
being asked at the end of each interview: ‘‘If you could only have one of these 
magazines that we have found in your home, which would it be ?’? Gentlemen, 
here True Story stood at the head of all the monthlies . . . among the 4nowz readers 
of ali the magazines... proved twice... by each of the two research companies. 


Why Add Monthlies 
to your Weeklies? 


The only reasons to add monthlies to 
your 1940 list are: 


To put extra sales pressure on the 
weekly magazine prospects... 
and True Story’s prestige with its 
own readers should put it in Number 
One place on that kind of reasoning. 


GENERAL A 


WOMEN'S A 


To add extra new car buyers to 

those reached by your weeklies 
. .. and everybody knows that True 
Story’s different editorial technique 
tends to attract different new car 
buyers. Both the research companies* 
findings actually show that True Story 
adds more new car buyers to those 
reached by the weeklies than do any 
other monthlies. 


GENERAL C 
GENERAL E 


GENERAL D 


GENERAL B 





Seles are Facts that 
are Built on Facts 


There should be some extra cash in 
buyers” pockets in 1940. And a lot 
of it is going to be in the pockets of 
Wage Earner Families who com- 
prise the main portion of True 
Story’s circulation. It takes all kinds of folks to make a new car market—especially 
in 1940. And it takes all kinds of magazines to reach them. Manufacturers — and 
their dealers—who will hard-headedly pierce through the froth and face the facts, 
will profit from the little trick that we have played upon their customers. Habit or 
personal taste may not dictate True Story’s place on your 1940 list, but cold, sober 
judgment, is likely to win the battle for next year’s sales leadership. 


Jt takes all kinds of people to make 


of magazines ta reach them 


Albert Degen, True. Story Magazine = = >” 
627 New Center Building, Detroit, Michigan 
Please send your new report ‘‘ Fact & Fancy About: 
Magazines Read by New Car Buyers’*.. sgh aaa 


TRUE STORY MAGAZINE LEADS ALL MONTH- 
LIES IN NEW CAR BUYERS CIRCULATION NOT 
REACHED BY WEEKLIES. As proved by the 
surveys referred to in ‘‘Fact & Fancy About 
Magazines Read by New Car Buyers’*. Get 
your free copy! See below. 
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Wholesale F inancing Up, 
Retail Total Off in Sept. 


Special to Automotive News 

WASHINGTON.—The U. S. cen- 
sus bureau reported last week that 
wholesale automotive financing in 
September was above the August 
total this year and much higher 
than September, 1938. However, re- 
tail financing this September was 
under the August figure although 
it was substantially above the total 
for September last year. 


September wholesale financing 
this year aggregated $65,309,948, 
against $47,058,299 in August and 
$28,500,118 last September. Retail 
financing this September amounted 
to $94,316,004, compared with $116,- 
747,844 in August and $67,240,610 a 
year ago in September. The total 
number of cars involved in finan- 
cing operations this September was 
237,754, which compares with 291,- 
898 in August and 183,542 last Sep- 
tember. 

New car financing at retail this 
September totaled $46,586,194, which 
is to be placed against $62,073.551 
for August and $30,534,319 for Sep- 
tember, 1938. Used car financing 
amounted to $47,313,146 this Sep- 
tember, and unclassified, $416,664. 

For the first nine months of this 
year, wholesale financing totaled 
$1,062,523,574, against $632,887,979 in 


Packard 


(Continued from Page 1) 


tributors and dealers have con- 
vinced us that the pricing policy 
which we recommended last Au- 
gust has not only been completely 
popular but has been helpful in the 
business of retailing our cars. 

“There is no question in our 
minds but that such a policy makes 
for better merchandising of auto- 
mobiles. It increases new car vol- 
ume, we believe, and actually helps 
rather than hinders in the selling 
of used cars. 

“Just how much of Packard’s 
fine merchandising record since 
the introduction of our 1940 cars in 
August can be ascribed to this new 
pricing policy we have no way of 
knowing. There are, however, some 
significant facts that we are cer- 
tain have resulted from more than 
just coincidence. 

“First there is the fact that, 
while our volume of new car busi- 
ness since the introduction of our 
new models has been running 
much more than double that for 
the corresponding period of 1938, 
our used car position, both as to in- 


ventory and turnover, is improved. ' 


At Sept. 30, 1939, our used car in- 
ventory was only 30 percent greater 
than that at Sept. 30, 1938, despite 
the fact that our new car business 
is more than 100 percent greater. 


Oct. 31 records are not yet avail- |. 


able but we have reason to believe 
they will show a similar condition. 

“This ought to convince anyone 
that it is neither necessary nor 
desirable to add into the selling 
price of a new automobile any 
used car allowance, no matter in 
what guise such allowance is set 
forth,” Gilman pointed out. 

“There is further significance in 
the fact that we have added 300 
dealers since Aug. 8, the date on 
which we first recommended this 
new pricing policy. Quite naturally 
these new dealers were attracted 
by the fine success which we have 
been registering with our new cars 
but, also, that they approved the 
stand we had taken for better 
automobile merchandising in the 
industry, is also evidenced by their 
joining with us. 

“While Packard has consistently 
been opposed to any policy of 
packing the price of new cars it is 
undoubtedly true that some of our 
retail outlets, in common with 
nearly all other automobile sales 
places, were somewhat prone to in- 
stall accessories on a car and add 
these to the delivered price. 

“At our August meeting we told 
our distributors and dealers we 
were just as anxious for a good 
volume of accessory business as 
they were. We did, however, en- 
deavor — successfully, it proved 
later—to get across the importance 
of selling the car first and then 
selling the accessory items.” 





Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 


the same period of 1938 and $990,- 
942,919 for the full year. Retail 
financing reached $1,019,655,253 for 
the first nine months of this year 
compared with $752,627,326 for the 
same period last year and with 
— for the full year of 


The number of cars involved in 
the nine months’ operations this 
year was 2,536,784, compared with 
1,976,103 for the same period a year 
ago and with 2,616,354 for the full 
year of 1938. 


HE HAS THE 
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125,000 Tires Made 
Yearly for Old Cars 


SPRINGFIELD, Mass.—There 
are still enough owners of 1925 
and earlier Model T Fords for 
tire manufacturers to continue 
making 125,000 of the old 30x3 
size tires annually. 

And at the present rate of 
car mortality, as evidenced by 
these tire sales, Fisk Rubber Co. 
engineers believe the end of 
these famous models will not be 
reached for another four or five 
years. Last year, they said, 375,- 
000 of the 4.40x21 size, second 
oldest tire still in use, were 
manufactured by the industry 
——_ Fords, Stars and Over- 

s. 








Syracuse Dealers Cheered; 


Industrial Activity at Peak; 


SYRACUSE, N. Y.—Dealers here 
report they are well pleased with 
results of the 32nd annual show of 
the Syracuse Automobile Dealers 
Assn. 

In the absence of extraneous at- 
tractions, people came to the show 
solely to inspect and buy 1940 cars, 
and to visit this year’s new feature 
in the lower hall of the State Ar- 
mory, a display of reconditioned 
used cars. 

Syracuse dealers are decidedly 
optimistic concerning prospects for 
the 1940 model year, especially 
since industrial employment and 


64 


period. 


county 


. ata ts 
; “ohe 
| 


payrolls in this area are 
highest level since 1929. 

New passenger car re 
in Onondaga count 
totaled 632, up 76.5 
pared with October, 1938. For the 
first 10 months of this year the 
total was 6,361, a gain of 383 per- 
cent over the comparable 1938 


New truck registrations in the 
last month _ totale 
showing an increase of 32.8 p 
over October, 1938. Total for the 
first 10 months of 1939 was 87 
23.8 percent over a year ago. 
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as the Automobile Old/ A committee was appointed con-| Dave Hennen Morris, honorary 
r the pert Dave Hennen, Morris is| sisting of David Beecroft, Major | chairman, William H. Hotchkiss, 
1938 kiss vice-chairman and Da- | Elliott to compile the list of those | chairman, Clifford M. Bishop, Sid- 
‘peecroft, chairman. available for membership on the|ney B. Bowman, Harry G. Bragg, 
n the 
am vers in 30 cities and an execu- | forward. 
r the committee of 15 members| The annual membership fee is| Alfred Reeves, E. V. Rickenbacker, trade barriers. 
75, up 






















lot of salesmen, a lot of car dealers are 
ing sales with the “Eye Cue” for 1940 
-O-F Hi-Test Safety PLATE Glass. They’re 
italizing on the mirror-like beauty, clearer 
m, greater motoring comfort and increased 
ty that this remarkable new Safety Plate 
ss provides in the side windows as well as the 
ishields of many of the 1940 models. 

here’s punch and persuasion to your sales 
ment when you point to the L-O-F PLATE 
k of quality. For it identifies the finest glass 
automobiles—a fitting counterpart to the 
st word” in design, materials and workman- 
» that distinguishes the new cars. 

With L-O-F Hi-Test Safety PLATE Glass 
e is no zigzag shimmering effect. Motorists 


sharply, clearly, distinctly—with less eye- 


ITAL 








ld Timers Group is Made 


ak Permanent; Morris Chairman 


Ww ee ee el nee and plan the policies for the| presented to the executive com- 
of the organization committee | first year. The next annual meet- mittee, upon which the following| NEW YORK.—Laws restricting 
were elected to serve for the en-|trade between the states have 
much the same effect as tariffs in 
curtailing living standards and re- 
tarding recovery, according to a 


Saturday by the 
chairman, William H./ Augustus Post and Frederick H.| vice-chairman, David Beecroft, ole breed Gai aoe 


ibe automobile oldtimers, plans | ing will culminate with a dinner 
perfected for establishing a/|to be held during the week of the 
t body which is to be/| automobile show in 1940. 


y be available to attend meet-/ bership, the applicant must estab- | Thompson. 


“ror 1940 


.O-F HI-TEST SAFETY PLATE GLASS 


AIBBEY: OWENS -ForD 
I-TEST SAFETY AZAZ7Z GLASS 


ECESSARY IN THE WINDSHIELD 
IN THE SIDE WINDOWS 
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lish some identification with auto- 


to and including 1914. 

Plans for maintaining a _ per- 
manent organization throughout 
the year are to be drafted and 


suing year: 








strain—less eye fatigue—fewer headaches. 

And it provides greater motoring safety, and 
the peace of mind which goes with it, for both 
driver and passengers. 

The remarkable new Hi-Test plastic interlayer 
—unbelievably Tough, Strong and Flexible— 
gives the glass the ability to absorb unusual shocks, 
provides far greater protection against injury. 

In replacing broken windows and windshields 
for customers, give them the clear, undistorted 
vision—the greater safety—provided by this finer 
glass. It’s safer because it’s laminated; clearer 
because it’s plate. There is a L-O-F Distributor 
or Dealer nearby to serve you promptly and 
efficiently. 


Libbey-Owens-Ford Glass Company, Toledo, O. 


eae f 
PTS 


THIS L-O-F “PLATE” 


OF QUALITY IDENTIFIES 


THE NEW GLASS 


The pamphlet was written by F. 
» was decided to create a na-/| national advisory committee and to| Frederick H. Elliott, Miller Reese Eugene Melder, assistant professor 


mmittee with | wh i : ,| of economics at Clark university, 
ee ction 7. a UU hetee L. Wowie, ization fark. a leading authority on interstate 


the metropolitan area who|$5. In order to qualify for mem-|Chris Sinsabaugh and Elmer| Although the constitution pro- 
hibits states from levying tariffs 
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mobiling for 25 years or more, up Trade Barriers F ound 
Big Recovery Deterrent 


against each other’s goods, in- 
dividual states have imposed many 
restrictions on trade which are as 
effective as duties on imports 
from foreign countries, it is pointed 
out. 

Among the barriers listed are 
laws forcing state governments to 
buy home products and employ 
home labor; quarantine laws which 
have no relation to plant or animal 
diseases but which exist solely to 
give preference to home products; 
conflicting state laws on trucks 
which discourage interstate truck- 
ing; special taxes on chain stores 
and: other outside agencies; “ex- 
cise taxes” on out-of-state marga- 
rine, and numerous special re- 
strictions on out-of-state liquor. 

Consumers are seen as the chief 
victims of such legislation since in 
every case prices are boosted or 
maintained at uneconomically high 
levels. These trade barriers also 
“hurt many more home producers 
than they help,” it is pointed out, 
“because of the reprisals and re- 
taliations which so often follow in 
the wake of such practices.” 

“Sometimes,” the author adds, 
“a trade barrier is a boomerang 
for the very groups for which it is 
erected. Michigan grape growers, 
for instance, have suffered from 
very low prices in recent years” 
owing to overproduction caused by 
preferential legislation. In addi- 
tion, Michigan wine consumers are 
drinking hard liquor instead of 
wine because they do not like wine 
made primarily of Michigan 
grapes. 

“Unquestionably the primary re- 
sponsibility for removing trade 
barriers,” Prof. Melder concludes, 
“rests with the states. If they can 
overcome local vested interests 


! sufficiently, they can pursue two 


lines of action. The first of these 
is the ‘uniform law’ method. States 
have already adopted uniform laws 
on many subjects. There is no 
valid reason why uniform legisla- 
tion should not be extended into 
the trade barrier field. 

“The second possibility is the 
use of ‘compacts’ to regulate ac- 
tivities which concern two or. more 
states, or to settle problems which 
involve the states of a region. Such 
agreements must cover constitu- 
tional purposes, and are subject to 
the approval of congress. 

“If the states muff their chance 
by refusing to act, ultimately the 
federal government will be forced 
to act in the interest of national 
welfare and at the cost of states’ 
‘rights’.” . 


Cadillac-LaSalle 
Notes Upturn in 
Accessory Sales 


DETROIT.—Keeping pace with 
the quickened sale of 1940 models, 
Cadillac-LaSalle’s parts and acces- 
sory business in October broke all 
previous monthly records, it is an- 
nounced. 

“If we needed additional proof 
of the automobile market's expan- 
sion, this fact would furnish the 
evidence,” W. A. Houser, general 
parts and service manager, said. 
“Our delivery reports testify to the 
exceptional strength of new car 
sales, but the accessory volume 
shows customers have more money 
to spend for extra equipment than 
ever before.” 

In the 30-day period following 
the introduction of new lines to 
dealers, more than 6,000 radios had 
been shipped. This is an unprece- 
dented volume for cars in the Cad- 
illac and LaSalle quality group, 
Houser declared. 

“Every one of the accessory 
items that mean greater comfort 
and an appearance distinction have 
profited by the buying wave,” he 
added. “Each shows a wide in- 
crease over last year and some are 
even challenging marks for the 
entire previous 12 months.” 


SAE Meeting Set 


DETROIT.—Recently accumulated 
en. peorng. data from the National 
Advisory Committee for Aeronautics 
will be pregented to Detroit members 
of the lety of Automotive Engi- 
neers at a meeting at 8:30 p.m., Mon- 
day, Nov. 20, at the Hotel Statler. 
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20% Boost Seen 


In Mileage From 


Gallon of Fuel 


CHICAGO.—Spectacular ad- 
vances in automotive power were 
predicted by Dr. Graham Edgar, 
vice - president 
and director of 
research of the 
Ethyl Gasoline 
Corp., in an ad- 
dress at the an- 
nual dinner of 
the Institute of 
Petroleum here 
Wednesday night. 

Developments 
which will give 
the automobile 
driver 50 percent 
more mileage to 
a gallon of gasoline, are fore- 





Dr. G. Edgar 


shadowed by experiments already 
carried out to determine the pos- 
increasing compres- 


sibilities of 












“In 1940, it’s Pontiac for Pride and Performance,” 
and in its brilliant new Body by Fisher are many 











HARVEY D. GIBSON (right), chairman of the board of the New York World’s 
Fair Corp., accepts delivery of new World’s Fair Official Reception Car for 1940 


from W. D. Ste 


wart, president of Chrysler New York Co. 


he new car is a 


1940 Chrysler Crown Imperial Phaeton, with a special custom built body by 
Derham similar to the 1939 Chrysler Custom Imperial which was used by King 
George VI and Queen Elizabeth at the time of their visit to the World’s Fair. 


sion ratio under conditions in 
which the anti-knock value of the 
fuel is no longer the limiting fac- 
tor, Dr. Edgar said. 

Supercharging, generally ap- 
plied so far only to aircraft, opens 
another field of opportunity for 
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utilization of fuels of high anti- 
knock value by the automobile 
engine, he added. 


“Dealers Tell Me,"’ by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 
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lave Told of Oil Research Progres 





Speakers Hit Rail Tactics, = 
Diversion, Stifling Taxation 


By Mel Adams 
Staff Correspondent 


CHICAGO. — Like the engineers 
who design motor vehicles and 
units that go into them, the tech- 
nicians of the petroleum industry 


are never content to stand still in 
the march of progress. 

This became apparent in forceful 
manner at the 20th annual conven- 
tion of the American Petroleum 
Institute, held last week in the 
Stevens hotel here. 

Research experts held the atten- 
tion of delegates as they told of 
developments during the past year 
and projected the future. Equally 
in the limelight were speakers who 
discussed with frankness the prob- 
lems of the industry. 

Sitting in at the open meetings 
and group sessions were 3,000 from 






all parts of the United States and 
Canada. 


| Dr. Graham Edgar, vice-presj 
dent of the Ethyl Gasoline Corp 
predicted that 50 percent mera 
mileage to a gallon of gasoline is buick 
in prospect for the future. He based Pontiac 
his statement on improvements j; 
the refining art. 

Another authority stepped out o@BD_ --: 
his role as a petroleum engineemfordt 
to turn economist. He was DrsMercury 
Gustav Egloff, research director 0 
Universal Oil Products, whg 
warned that the setting of an arbj 
trary range of octane ratings b 
statute would serve only to kill the 
keen competition in researc 
among oil refiners, boost the cos 
of gasoline to consumers and re 
tard the improvement in gasoling 
quality, in addition to proving ofKARD 
no practical value in the actualerp 
performance of cars and trucks om. 





the highway. 

A number of speakers figurags4HAM 
tively took off their coats and litaiNTAM? 
erally waded into such troublougigpyoB! 
subjects as diversion, debts, andl. 
wae oe in increasing the tax” 
burden of motorists. Stressed par 
ticularly was the fact that legisla TOTAL 
tors, in levying taxes and applyingmevised. 
| the monies collected to non-high 
way purposes, fail to take account | 
| of the present situation whereb Pl 
those in the low income groups are tom 


preponderant as owners of cars. 
Murray D. Van Wagoner, statamick ---. 





| highway commissioner of Michi4d.-LaSa 
| gan, pointed out that motorists injeyrolet. 
about a dozen states are being veler 
made “tax goats” through divers ?® 
sion. He added that “such misuse? Soto 


of road taxes totals more tharnbdge 
$150,000,000 annually.” ; 
Rep. William P. Cole, of Mary 
land, told the convention that reg 
ulation of oil production by statefudson. .. 
conservation laws is bound to fail@upp 


As sponsor of the Cole bill, he, 
urged that this function be han 
dled by the federal government sh..... 
Gov. Leon C. Phillips, of Oklahoma, obil 
challenged Cole’s contention in anDgckard.. 
other address. wmouth 
Automobile manufacturers were 
represented on the program b atiac. . 
Paul G. Hoffman, president of thasudebak« 
Studebaker Corp., who discussedimjiys.... 


conflicting governmental ideologies 
(See PETROLEUM, Page 14, Col. 1) 
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Around steel mills, on loadin 
| docks of press shops and in auto 
| mobile plants where heavy liftin 
|is done by huge cranes, loads are 
| toted about by sling chains 
wrapped around heavy bundles. Up 
to a few years ago, sling chains 
were made only from wrought iron 
| and mild steel. Despite the bulky 
size and ponderous weight of such 
chains, heavy burdens taxed their 
| capacity. At regular intervals the 
' entire chain had to be annealed to 
| relieve strains that eventually 

cause failure. After many years of ; 
| experimentation the S. G. Taylor oan 








‘of the big reasons why. What’s more, for the 
Pontiac Torpedo 8 pictured here, it also provides 
new safety — by the use of stronger Hi-Test Safety 
Plate Glass not only in the windshield, but in all 

door windows and Ventipanes, too. 


| Chain Company recently developed} 
|a line of sling chains made from ‘Aontana 
| alloy steels of various types. Forj. 
| most purposes, the popular “Tay- Nevada 
lor-made” chain is a Nickel- low xi 
molybdenum steel. For certain spe-/*¥ ™e* 
‘cial applications, chain is offered North Ga 
' in Nickel-copper or Nickel-copper- | 
molybdenum steels. Principal a4- North Da 
vantages of these new alloy stee!) 
chains include high strength, great Mode Is 
toughness, resistance to shock and Sih Ca 
effects of temperature changes. In s 
addition, Nickel alloy steel chains {i -); 
require no anneal- 

ing during a long ‘tah 
period of service.” 
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NICKEL COMPANY “Totar 
INC. New York, N.Y. 
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i AN’ tinal Output | ; z 
s Production Estimate Expected to Reach Passenger Car Registrations 
(U. S. and Canada Only) P Nine Months, Plus 26 States for October ' 
On WEEKS ENDED NOV. 18, NOV. 11 _ 380, 000 Vehicles, | Oct. 
Jan. 1 Jan.1 | Wemhoft to Oct. 1939 1988 Unit 
saat eae Same Week Nov. to to a a Editor Date Pos. 1939 Pos. 1938 Pos. Gain 
Nov.18 1958 Now at* pete NOv,i® Nov.18) pmeTROIT—Although falling be- | Chevrolet ...........-..-. 8092 3 456,848 1 945148 1 111,700 | 
presi MOTORS 46.250 z low last year’s comparable figure, | Ford .......-.-...-+++s+++ 10,739 2 366,445 : oa aet 
Corp. IN, MOTORS ...... ’ 43,446 46,052 118,341 875,054 1,216,538 car and truck production last week Plymouth .......cccsvcees 10,865 1 293,459 $3 197,282 . ' 
ere t svrolet} a 27,000 25,200 27,000 69,000 580,852 724,410 showed a slight Dodge COC SS COO Cero ee Re eEEe 3,977 5 153,443 4 74,237 5 79,206 
mae Ts 7,300 6,735 = 7,202 :18,912 137,536 198,945 Aytomotive News’ gain over the|Buick ..................+. 5,859 4 149,884 §& 114,798 4 35,086 
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Corporations Fined $5,000 
Each; 17 Defendants Freed 


(Continued from Page 1) 


rest of judgment, John Thomas 
Smith, chief defense counsel, Fri- 
day morning said that the “flesh 
and blood” had been taken from 
the alleged conspiracy by the ac- 
quittal of the individual defend- 
ants who directed and controlled 
affairs of the corporation. “It is 
like giving the play ‘Hamlet’ with 
a Hamlet,” Smith declared. 

Holmes Baldridge, chief govern- 
ment counsel, said the decision “is 
a step forward in the Anti-Trust 
Division’s policy to obtain free 
competition in industries by apply- 
ing a workable formula as dictated 
by the needs of each particular in- 
dustry rather than an attempt to 
apply a single rigid formula to all 
industries. We do not consider this 
a compromise but feel that it 
tested our entire theory even 
though all defendants were not 
found guilty.” 

Chief Defense Counsel Smith in 
making the final defense appeal to 
the jury Wednesday pointed out 
that the only justification for the 
Sherman act is to protect the 


.American people. It is not to pro- 


tect corporations, it is not to pro- 
tect dealers, it is not to protect 
sections. 

He attacked bureaucracy and 
defended the American legal sys- 
tem, and then continued: “I say 
that in more ways than one this is 
a case that is one of the most im- 
portant cases that has been: before 
any court in many years because, 
if the government of the United 
States under the guise of criminal 
prosecution, can force a corpora- 
tion like General Motors to do 
something that is economically 
unsound then I say it is a sorry 
day for the butcher and the baker 
and the candlestick maker.” 

“There wouldn’t be 375 inde- 
pendent finance companies were it 
not for the fact that General Mo- 
tors in 1919 was willing to stake 
$2,000,000 of its money on a venture 


’ that no banker in the country was 


good enough to start and in a way 
our trouble here is due to our suc- 
cess. The independent finance com- 
panies don’t like us and they owe 
their very existence to the fact that 
we took the risk; we fought the 


Recovery 


(Continued from Pagel) . 


will be due to war-time uncer- 
tainties and the heavy accumula- 
tion of inventories during the buy- 
ing wave which swept the country 
during September of this year. 

While inventory accumulation 

is regarded as a possible pitfall 
in the path which lies immediately 
ahead, foreign and domestic fac- 
tors both favor a relatively quick 
and less severe readjustment than 
in other recent inventory booms; 
and that of 1937 is cited as an ex- 
ample. 

It is true that the war has im- 

proved next year’s business out- 
look but the probability is that 
there would have been some pick- 
up regardless. 

The average of production of 

durable consumers’ goods 
should increase over the 1939 aver- 
age. Automobiles are cited as a 
good example of this type of com- 
modity. 

An increase in capital expendi- 

tures may be expected and less 
cautious buying policies probably 
will be the rule on the part of 
most business. 

Discussing the automotive in- 
dustry in particular, the bureau 
said that the outlook for a sub- 


‘stantial increase in production is 


based on four major factors, as 
fellows: 

Relatively low production in 1938 
and 1939. 

The usual behavior of the in- 
dustry which suggests a longer 
period of improvement than has 
occurred so far. 

The existence of a large number 
of models eight years of age or 
more. 

The expected betterment in gen- 
eral business conditions in this 
country. 


fight and we proved that it was 
good solid financing business to 
lend money to people who had 
some money but not enough to 
buy an automobile. * * *” 

Smith denied any restraint of 
trade, stating that the coropration 
had produced 300,000 cars in 1919 
and about 2,000,000 now represent- 
ing 44 percent of the unit volume 
of all makes of cars and 60 percent 
of dollar volume. He also denied 
that dealers had been forced to 
sign contracts, saying “there were 
no shotgun weddings for motor 
dealerships.” 

The defense rested its case last 
Tuesday. Immediately following 
this Judge Lindley denied two mo- 
tions for dismissal of the indict- 
ments, one on behalf of all defend- 
ants, including the corporation and 
three subsidiaries. Judge Lindley 
asked Holmes Baldridge, chief gov- 
ernment counsel, if there was any 
individual defendant concerning 
whom he would concede dismissal. 
When Baldridge answered “no,” 
Judge Lindley denied the motion. 

152 Witnesses Called 


William S. Knudsen, president of 
General Motors, was the last de- 
fense witness. He was the 152nd 
witness for the defense. The gov- 
ernment presented 68 witnesses. 

Knudsen testified concerning his 
rise from a railroad worker at 17% 
cents an hour to the presidency of 
the corporation, drawing a salary 
of $150,000 a year and a bonus. He 
said he was born in Denmark and 
came to the United States in 1900. 
He said he worked 10 hours a day. 
Then he became a riveter at $3 a 
day and later worked in an Erie 
railroad roundhouse for 23 cents an 
hour for 12 hours a day. 

In August, 1902, he said he went 
to a Buffalo (N. Y.) bicycle fac- 
tory and made $1.75 a day. He be- 
came superintendent and the fac- 
tory began to make automobile 
parts. Henry Ford took over con- 
trol of the factory in 1911 and the 
factory began to assemble Ford 
cars. Knudsen said he went to De- 
troit in 1913 and worked for Ford, 
setting up assembly plants. In 1916 
he was put in charge of production 
of Ford’s Highland (Mich.) plant. 

During the world war he assisted 
in the manufacture of Liberty mo- 
tors and ships. In 1919 he went to 
Europe to set up Ford plants there. 
His connection with Ford was 
severed in 1921. In 1922 he joined 
General Motors as vice-president 
in charge of operations for Chev- 
rolet and in 1924 became president 
of Chevrolet. Nine years later he 
was made executive vice-president 
of General Motors and in 1937 was 
named president of GM. 

° Knudsen Denies Talk 

Rebutting the testimony of Fred 
Emich, former Chicago Chevrolet 
dealer, Knudsen denied telling 
Emich that he (Emich) “had been 
a bad boy.” Knudsen said, “I don’t 
use that kind of expression.” He 
also testified that he did not tell 
Emich that if he had used GMAC 
he would not have gotten into 
difficulty. 

M. E. Coyle, general manager of 
Chevrolet and a defendant in the 
case, testified he started as a clerk 
in the accounting department Dec. 
26, 1911. A year later he became an 
auditor and in 1917 was named 
comptroller for Chevrolet. In 1925 
he became assistant to Knudsen, 
who was president of Chevrolet. 
He said in 1929 he was named a 
vice-president of Chevrolet and 
four years later was chosen presi- 
dent and general manager. 

He revealed that Chevrolet’s av- 
erage annual gross income is $500,- 
000,000 to $600,000,000 with 26 plants 
in 18 cities. The factories can turn 
out 390 units an hour 16 hours a 
day with an average of 20 working 
days a month. 

Alfred P. Sloan jr., chairman of 
the GM board, testified last Mon- 
day afternoon. He told how he rose 
from a $12 a week draftsman’s job 
to his present position. 

Through the questioning of John 
Thomas Smith, GM vice-president 
and chief defense counsel, Sloan 
told the story of his business life 


and, coincident with his life, some- | 
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thing of the story of the growth 
of the corporation. Sloan testified 
he made $12 a week as a drafts- 
man working for the Hyatt Roller 
Bearing Co. 

The company, he said, was near- 
ly insolvent and had only 25 em- 
ployes when he was placed in 
charge to see if he could improve 
the company’s condition. He was 
given $175 a month. In 1916 the 
company was sold for $13,500,000. 
Later, he said, he became president 
of the United Motors Co. which in 
1918 was consolidated with General 
Motors. He continued with the lat- 
ter organization as vice-president. 
In 1923 he was named president of 
General Motors and in 1937 he be- 
came chairman of the board. 

Sloan Explains Setup 

Telling of the organization of the 
corporation, Sloan said the corpo- 
ration itself is a sort of general 
staff which directs and co-ordinates 
activities of its subsidiaries. The 
corporation proper, however, con- 
solidates the legal, patent and fi- 
nancial operations. His own work, 
Sloan said, consists largely of pol- 
icy-forming duties rather than 
what he termed “administrative 
duties.” 

Sloan said that the 1925 meeting 
of GM executives in Los Angeles, 
concerning which much testimony 
has been given by both the govern- 
ment and the defense, was called 
to settle an acute financial condi- 
tion existing among Chevrolet 
dealers on the Pacific coast. 

He testified that he, John J. Ras- 
kob, Fred Fisher and Donaldson 
Brown went to the coast and were 
advised that Chevrolet dealers were 
giving long-term financing paper 
with small-down payments. To cor- 
rect this, the executive group de- 
cided that all Chevrolet dealers 
must use financing rates and terms 
similar to those used by GMAC. 

Sloan also testified concerning 
the origins and purposes of Gen- 
eral Motors Holding and General 
Motors Accounting corporations. 
The accounting company was 
formed to provide a uniform ac- 
counting system for dealers. It 
came to an end in 1932, he said, 
because of the depression. The 
dealers could not afford the ex- 
pense. 

Pays Out of Profits 

The holding company, a concern 
which put up money with indi- 
viduals to start a dealership, helps 
those persons who do not have 
enough capital to start an agency, 
he testified. He said the individual 
pays back the holding company 
from profits of the dealership. 

Sloan denied ever having any 
complaints from dealers about be- 
ing coerced into using GMAC in 
financing time sales. He said only 
5 percent of General Motors earn- 
ings come from GMAC. 

The sixth week of the trial 
opened Nov. 13 with six witnesses 
on the stand in the morning, all 
giving rebuttal testimony. V. A. 
Chalmers, Houston (Tex.) Oldsmo- 
bile zone manager, under question- 
ing by Edward Wallace, denied 
ever telling Fred C. Berger, former 
St. Joseph (Mo.) dealer, that 
Berger was not giving enough 
finance business to GMAC. 

Witness Is Recalled 

H. P. Buck, Minneapolis Buick 
district representative who testified 
last week, was recalled to refute 
testimony by W. A. McDonald, 
former Duluth (Minn.) dealer, that 
he was getting more cars than he 
ordered. Buck produced McDonald’s 
orders for cars. E. H. Fie, Minne- 
apolis, Buick car distributor, iden- 
tified the orders. 

T. D. Hunter, Asheville, N. C., 
who testified last week, was re- 
called to refute Ernest Burwell, 
Spartanburg, S. C., and Ed. Street, 
Asheville, both former dealers. 
Hunter denied telling either Street 
or Burwell that they had to use 
GMAC. 

George Daniels, Piedmont, Calif., 
former employe of R. A. Smith, 
one-time San Francisco dealer, and 
John F. Storey, Palo Alto, Calif., 
GMAC branch manager, gave de- 
tails of the closing of Smith’s fi- 
nance business which he ran in 
connection with his dealership. 
Daniels and Storey said Smith 
closed his finance business because 
of customer complaints over high 
rates. Smith had testified GM 
forced him to sell the finance busi- 
ness. 


| Thus 
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Promotions 


Rearrangement of executive posi- 
tions, as result of recent decish to 
end publication of the Country 
Home mag, is announced by Crow- 
ell-Collier Pub. Co. as follows: 

J. A. Welch, vice-president (gen- 
eral executive duties); Arthur H. 
Motley, executive assistant to the 
president, Thomas N. Beck; T. L. 
Brantly, advertising director; R. 
W. Yocum, advertising manager of 
Collier's; A. L. Martin, advertising 
manager of Woman’s Home Com- 
panion. 

N. C. Green, manager, Chicago 
advertising office; J. D. Hooley, 
manager, Boston advertising office; 
E. P. Seymour, Eastern advertising 
manager of Woman’s Home Com- 
panion; Hoyt Metzger, Eastern ad- 
vertising manager of American 
Magazine; B. J. Reynolds, Western 
advertising manager of Collier’s; 
W. A. Sittig, Western advertising 
manager, Woman’s Home Compan- 
ion; J. R. Norris, Western adver- 
tisimg manager, American Maga- 
zine. 


Notes 


Socony-Vacuum Oil Co. will not 
participate in sponsorship of broad- 
casts of big league baseball games 
in New York, it’s reported, be- 
cause of failure of the response to 
meet expectations. 

A national advertising cam- 
paign on Sway-Chuk, new auto- 
mobile accessory, has been sched- 
uled by the Belfiex Corp., Toledo, 
through Gotham Advertising 
Co., New York. 


Stars 


Flicker fans in 13 midwest states 
will be kept posted on important 
“coming attractions’ by the fall 
and winter adrive of Standard Oil 
Co. of Indiana. More than 1,700 
newspapers are on the list. 

Ads, in effect, will offer previews 
of super film productions soon to 
be released. Such stars as Claud- 
ette Colbert, Robert Taylor, Charles 
Laughton, Joan Bennett and Spen- 
cer Tracy are participating. Mer- 
chandising plans include free auto- 
graphed prints of the stars to be 
given away at all Standard service 
stations. 

Ads are designed to focus at- 
tention on performance of Stand- 
ard’s Red Crown gasoline and Iso- 
Vis motor oil in winter driving. 
the first insertion 


» He's tall..dark..and owns a 





FIRST AWARD in the 10th annual Exhibition of Outdoor Advert 
held in Chicago, went to this Ford poster, prepared 
nd second places and three honorable: 


won first a 
mentions in competition with all types of advertisers. 


“PLYMOUTH 


THE LOW-PRICED BEAUTY WITH THE LUXURY RIDE 


SECOND PLACE in the annual outdoor exhibition was awarded this Plym 
Getchell. In addition to first and second 
outh, respectively, honorable mentions in th 
competition went to Packard (Young & Rubicam); Ford and Plymouth. 
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Claudette Colbert’s performance in 
“Drums Along the Mohawk” td 
emphasize Red Crown’s perform 
ance in cars. 


Additional 


Pontiac (MacManus, John & 
Adams) is utilizing additional 
promotion for the 1940 Pontiac 
Special Six. Will be released late 
in November. 4 

Will consist of special news- 
paper copy, window poster and = 
a direct mail piece. 


Chatter 

Leo P. Bott jr., formerly wit 
Donahue & Coe, N. Y. agency, be 
comes assistant promotion manQjg 
ager of True Story mag ..*# 
Arthur L. Greene reappointed tc 
handle public relations for Fisk, 
Rubber and subsidiaries . . . R. Mf 
Hollingshead Corp., Camden, N. J. 
names H. B. LeQuatte, Inc., N. Y. 
to handle campaign on “Whi? prard 
waxes, polishes and cleaners. ——___—— 

Edward E. Rothman, former v- 
of MacManus, John & Adams, join 
New York office of Batten, Barton 
Durstine & Osborne. 


Used Car Index 
The average used car prices, 
taken from the weekly Used 
Car Selling Prices chart, shows 























the following: 

1988 High Low 
Sept. Average........ 515s 4411 
Oct. Average.......- 492 425 
Nov. Average.......- 481 412 
Dec. Average........ 






Jan. 






Nov. 5 
*Offering of higher priced 1938 
models lifts national average- 
#Inclusion of 1939 models in 
place of 1986 cars boosts aver- 
ages. 
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Used Car Selling Prices 


As Advertised, Oct. 30-Nov. 5 













apolis—Times, Star; Detroit—Free Press, Times, News; 
Chicago—Tribune, News, Herald-American; Minneapolis 
— Star-Journal, Tribune; New Orleans — Picayune, 
States; Tulsa— World, Tribune; Denver— Post; Los 
Angeles—Examiner, Times; Seattle—Times, Post. 


top and bottom prices on 1939, 1938 and 1937 used 
ars, a8 advertised in local newspapers of current week. 
‘DAN prices only used in this comparison. News- 
pers co-operating include: Boston—Globe; New York 
_pimes, Journal-American, World Telegram; Philadel- 
jia—Inquirer, Bulletin; Columbus—Dispatch; Indian- 
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Chrysler-UAW Strike 
Parley Still Deadlocked 
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(Continued from Page 1) 


local radio stations, the union has 
maintained that the closed shop no 
longer is one of the aims of the 
union. The advertisements ad- 
mitted that such demands had 
been made early in the trouble, but 
charged that these had later been 
modified. These modifications, how- 
ever, seemed confined to the 
phraseology of the proposals rather 
than to changing their intent and 
purpose. 

Reversal of its decision by the 
National Labor Relations Board, 
which previously had held that 
separate contracts should be ne- 
gotiated for each plant, was con- 
sidered unimportant so far as 
Chrysler was concerned. The board 
ruled late in the week that one 
contract should be negotiated to 
cover all plants. 

A mass meeting, called by the 
UAW -CIO Wednesday afternoon 
in Cadillac Square here, drew an 
attendance estimated by police at 


Petroleum 


(Continued from Page 10) 


in their effect on industry and de- 
clared there is no substitute for 
the rule of free enterprise. 

Railroad opposition to the com- 
petition of “big commercial truck- 
ing” is in reality a veiled attack 
on privately-owned motor cars, it 
was contended by Dawes E. Bris- 
bine, of the National Highway 
Users Conference. He accused rail- 
road management of refusing to 
recognize automotive transporta- 
tion as a revolutionary implement 
of progress. 

Brisbine stated that the motor- 
ists of the United States annually 
pay more than a half billion dol- 
lars for general support of the 
government in the form of taxes, 
in addition to the amount paid 
for highway costs. 

Unwarranted demands for costly 
superhighway construction under 
the guise of national defense, yet 
paid for by extension of special 
levies on the motoring public, were 
strongly opposed by Brisbine. 
Along similar lines, Baird H. Mark- 
ham, director of the American 
Petroleum Industries committee, 
emphasized that too many states 
and counties have borrowed be- 
yond their credit for road build- 
ing and that too often such high- 
ways are constructed without re- 

to whether the roads were 
justified by traffic demands. 

Activities of railroads nowadays 
are an attempt to convert the na- 
tion’s highways into an economic 
“no-man’s land” and to place high- 
way hauling in a legalistic 
“strait-jacket,” it was declared 
by Ted V. Rodgers, president of 
the American Trucking Assns. He 
charged that the railroads are at- 
tempting, to stifle the economical 
use of highways. 

Axtell J. Byles, president, and 
all other officers of the institute 
were re-elected by the board for 
the coming year. The board adopted 
a resolution opposing the Cole bill 
seeking to place oil production un- 
der federal control, advocated en- 
actment of conservation laws in 
the important oil producing states, 
all but two of which have already 
passed such legislation. 


New Cleaner Offered 


By Bendix Products 


SOUTH BEND.—Savings in the 
cost of cleaning automotive parts 
are claimed for Bendix Cleaner, a 
cold immersion liquid cleaner re- 
cently announced by Bendix Prod- 
ucts division of Bendix Aviation 


Corp. 
The new cleaner is fire-safe, non- 
toxic, and non-corrosive, it is said. 


Seek Sales Tax 


ALBANY, N. Y.— Another attempt 
to obtain enactment of a statewide 2 
ercent retail sales tax will be 
unched when the state legislature 
convenes here in January, according 
to Thomas E. Broderick, chairman of 
a special sales tax committee of the 
State Assn. of Towns. The tax to be 
proposed, he indicated, would affect 
all articles, except foods for consump- 
tion, drugs, medicine and farmers 
supplies. An unsuccessful drive for 
such a levy was made during the 1939 
New York legislative session. 


between 12,000 and 15,000. The 
union estimate placed the total at 
45,000. The meeting was orderly 
and addresses reiterated state- 
ments made earlier in the week 
that the union was not seeking a 
closed shop and other demands 
which were characterized as re- 
ports coming from Chrysler Corp. 

Pamphlets, containing what were 
said to be- statements of policy 
formulated by Walter P. Chrysler, 
chairman of the Chrysler board, 
which the union charged were be- 
ing ignored by the management, 
were freely circulated. 

Efforts to find “shortcuts” in fil- 
ing applications for unemployment 
insurance, which last week was 
denied by the Michigan Unem- 
ployment Insurance Commission, 
were aided by Chrysler attorneys, 
but the state board held that ap- 
plications would have to be filed in 
accordance with regular procedure. 
In denying the payments to work- 
ers the board held that a strike 
existed at the Chrysler plants, 
which under the law barred 
Chrysler workers from participat- 
ing in the payments. 

The board has not held such a 
position in the case of supplier 
plants, whose workers are directly 
affected by the strike but who are 
not taking any part in the present 
disturbance. 


Wis., Minn. End 
License War by 


Reciprocity Pact 


LA CROSSE, Wis.—As the result 
of a four-hour conference last 
week at the Hotel Linker here be- 
tween representatives of Wiscon- 
sin and Minnesota, a license war 
raging for several weeks along the 
states’ borders was terminated and 
motor vehicle and enforcement de- 
partments began operating under 
the terms of a new reciprocity 
agreement covering all interstate 
automobile, truck and bus activity. 


The new agreement applies to 
passenger vehicles not operated for 
hire, as well as house trailers; pas- 
senger vehicles operated for hire 
but not going beyond the corporate 
limits of a city or village of a 
foreign state contiguous to the 
state boundary; passenger vehicles 
operated for hire when chartered 
for an occasional trip without tak- 
ing on additional passengers out- 
side of its home state. 


The reciprocity agreement also 
applies to private trucks not haul- 
ing for hire where the vehicle ex- 
clusively engaged in interstate 
commerce does not go beyord the 
corporate limits of a city or village 
of a foreign state contiguous to 
the state boundary line; private 
trucks not hauling for hire which 
go beyond the corporate limits of 
a foreign city or village contiguous 
to the state boundary line, provided 
the gross weight does not exceed 
8,000 pounds; private trucks not 
hauling for hire transporting dairy 
products regardless of weight and 
common and contract’ carriers 
hauling for hire, but not going 
beyond the corporate limits of a 
contiguous foreign city to the state 
boundary line. 


9 More Firms 


Added by MEMA 


NEW YORK.—According to A. 
H. Eichholz, general manager, Mo- 
tor and Equipment Manufacturers 
Assn., nine more manufacturers of 
automotive products have become 
affiliated with the MEMA either 
as members or credit subscribers. 


Following are the names of the 
companies not previously listed: 


Benwood-Linze Co., St. Louis; 
Bolser Corp., Cedar Falls, Ia.; A. 
S. Campbell Co., Inc., East Boston, 
Mass.; Commercial Credit Co., Bal- 
timore; Dover Stamping & Mfg. 
Co., Cambridge, Mass.; General 
Rivet & Machine Division, Elyria, 
O.; Molded Materials, Inc., Phila- 
delphia; P. & D. Mfg. Co., Inc., 
Long Island City, N. Y.; Shepard- 
Thomason Co., Los Angeles. 







Senator Norris, 
Labor Champion, 
Hits Union Feud 


By William Ullman 
Staff Correspondent 

WASHINGTON.—Senator George 
W. Norris of Nebraska, one of the 
most liberal in the upper house of 
congress and for three decades the 
champion of labor, last week de- 
clared that he is “disgusted” with 
the leaders of organized labor be- 
cause of their failure to bring 
peace. In an interview, he lashed 
out against both the CIO and the 
AFL leadership and the intolerable 
situation which their internecine 
quarrel has created. 

Furthermore, the veteran Pro- 
gressive Republican demanded 
that at the next session of con- 
gress proposed amendments to the 
National Labor Relations Act be 
voted on. 

In his caustic and unexpected 
comment on the national organ- 
ized labor situation, Senator Norris 
declared that “I have worked with 
and for labor for 30 years and I 
am disgusted with the situation 
now. I think that if it were left 
to the rank and file of the two 
organizations they would get to- 
gether. I am not prepared to say 
which leader is at fault, but it 
seems to me that there is some- 
thing wrong with the leadership or 
they would get together.” 

He stated that he believed that 
the controversy over the operation 
of the National Labor Relations 
Act should be settled by congress 
through a careful consideration of 
the proposed amendments, and 
added that “it seems to me that 
neither the CIO or the AFL is 
satisfied with what the National 
Labor Relations Board does unless 
it gets what it wants.” 

Chairman Thomas, of the Labor 
Committee, said that hearings on 
the proposed amendments will 
probably be finished about the | 
middle of January. 





eo 
Youths Helping 
9 
Put Over Ford’s 
e 
Safety Campaign 

DEARBORN.— Edsel Ford, presi- 
dent of the Ford Motor Co., re- 
ports that excellent co-operation 

has been ob- 
tained from 
schools and auto- 
mobile clubs in 
the safe - driving 
campaign the 
company is_ di- 
recting toward 
more than a mil- 
lion boys and 
girls of high 
school age. 

The campaign, 
which now is en- 
tering its second 
year, shows the youthful driver, 
through educational advertise- 
ments, that it is smart to drive 
safely. Specific information is 
given in narrative form on the cor- 
rect and safe way to pass other 
cars, to make turns, to back up, 
and other essentials of motoring. 


“We are addressing the cam- 
paign to young folks because driv- 
ers of high school age have twice 
as many accidents as motorists 
twice their age,’ Ford said. “And 
it is getting results. Parents, teach- 
ers, state highway departments 
and automobile clubs have asked 
for thousands of reprints, and in 
doing so have said they believed 
the campaign would have lasting 
benefits. The reprints are posted 
from time to time on _ bulletin 
boards in schools and clubs in all 
parts of the country.” | 


The campaign has carefully 





Edsel Ford 


avoided any kind of “preachment,” | 
or the use of “horror” pictures. In- | 
stead the stories convey an idea of 
the prestige a driver acquires by 
being able to handle his car well, 
and in being intelligent enough to 
handle it safely, under all motor- | 
ing conditions. 








Takes Over Dealership 


WASHINGTON.—The former Owens 
Motor Co., Chevrolet dealer since 1922, 
has been taken over by McMahon 
Chevrolet, Inc. The new corporation is 
headed by James F. McMahon, presi- 
dent, who for the last nine years has | 
been with the wholesale division of | 


| Chevrolet. 
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Chapter XLVI—“Spirit of the Lincoln Highway” 

It was while Fisher was drumming up support for his 
dream transcontinental highway that his friends in 
Indianapolis came to his rescue by promoting a tour 
from the Hoosier metropolis to the West Coast to prove 
the need of just the kind of a route that Fisher was 
working for. This was in 1913 and the four men who 
organized the run were W. S. Gilbreath, then secretary 
of the Hoosier Motor Club of Indianapolis and who 





“THE SPIRIT of the Lincoln High- 
way,” a bronze statue of the late 
William S. Gilbreath, modeled from 
a photograph of the colonel and his 
pennants collected on the Hoosiers’ 
pathfinding trip to the West Coast. 


later was to become 
executive vice-president 
of what today is known 
as the Automobile Club 
of Michigan; W. D. 
Edenburn, then adver- 
tising manager of Ap- 
person, who was to 
follow Gil to Detroit 
and become a national 
figure in automobile 
and motor boat racing; 
W. McK. White, of the 
Marion company, and 
John Guy Monihan, 
then of the Premier 
company. 

Gil was the leading 
spirit in this promo- 
tion, as he was later 
on in laying out the 
Dixie Highway, the 
north and south twin 
of the Lincoln High- 
way. He secured the 
support of the Indiana 
Automobile Manufac- 
turers Assn. and the 
Hoosier Motor Club 
and on July 1, 1913 the 
tour started from 
Indianapolis with 17 
cars and a couple of 
trucks, all of Indiana 
manufacture. These 
were the Marmon, 


two Pilots, two Hendersons, two Haynes, two Ameri- 


cans, two Appersons, 


a MacFarland, an Empire, 


Pathfinder and two Premiers. The trip required 34 days 
of traveling and all cars finished. 

Out of this tour came the idea of the famous statue 
known as the “Spirit of the Lincoln Highway,” a sort of 
trade mark. In the flesh it was Capt. Gilbreath, who, on 
the Indiana tour, started collecting pennants enroute. 
Gil was the outstanding figure on this trip, sunburned 
and picturesque, in high boots, red silk handkerchief 
bound around his head, khaki trousers and open- 
throated khaki shirt. He gathered together so many 
pennants that soon he was forced to string them on a 
rake handle. A photographer saw the possibilities of 
a picture and posed him and his pennants. The result- 
ing photograph was so typical of the idea the Hoosiers 
were trying to put across that later on a bronze statue 
was made of Gil and today it stands in the lobby of 
the Automobile Club of Michigan in Detroit. 

There was no federal aid to the states for highway 
building prior to 1916 and very little before 1919. 
Naturally the association’s greatest difficulties were en- 
countered in the west where population was sparse and 
distances long. Wyoming, Utah and Nevada contained 
over a thousand miles of the transcontinental route 
and much of this mileage traversed deserts which con- 
tained no population and across which the people of 
those states had no good local reason to build a road. 
To aid these sections, the association passed the hat 
within the industry and raised sums running into 
hundreds of thousands of dollars from the motor car 
and tire manufacturers. These funds were not spent di- 
rectly for construction but were used as “bait” to aid 


in bringing about highway improvement. 


If, for ex- 


ample, a stretch of 50 miles required construction and 
would cost a quarter of a million dollars, the association 
would take $75,000 or $100,000 and by negotiations 
with the county and state authorities, the townships 
and the communities traversed would get together suf- 
ficient money to do the job. Later federal aid frequently 
doubled the funds raised locally as a result of the as- 


sociation’s initial contribution. 


This is the forty-sixth instalment of Chris 
More about the 


Epiror’s Note: 


Sinsabaugh’s memoirs. 


Lincoln Highway next week. 
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gtitute opens its 20th annual 
‘eting in Chicago. And tonight 
restone pays tribute to Amer- 
's second largest industry for 
» remarkable progress it has 
je in the efficient and eco- 
mical production and economical 
tribution of petroleum products. 
his great industry employs more 
4n one million workers and has 
4, annual payroll of $1,250,000,000. 
>is one of America’s biggest tax- 
\vers, contributing more than a 
jion dollars a year to federal, 
‘ste, county and municipal gov- 
5 aments.”” 




















Ea * * 


‘im WAS the meeting of the 
‘nerican Petroleum Institute that 
ught Earl Gilmore, president of 
Gilmore Oil Co. of California, 
the West Coast to Chicago. 
identification button at the 


on Head motor oil, Pacific Coast 
ucts and made famous else- 
here in the country through the 
‘snual Gilmore-Yosemite economy 
‘9. Helpful in the publicizing of 
sis gasoline and oil is the fact 
‘st John Cobb, the Englishman 
‘yo set up the world’s straight- 
ay speed record for the mile and 
loted the Hudson in several of 
fu a car record drives on 






tah’s salt flats at the same meet, 
the Gilmore products in these 

ytacks on Father Time. 

5 * * * 


IT WAS FROM Chicago that 
ore telephoned one afternoon 
week to formally invite the 
ductor of this column to referee 
n what is now a _ national 

nt, the economy run to Yosem- 
What answer did I give him? 

was a three-letter word, begin- 
sing with “y” and ending with 

The date is Jan. 4, when 

debaker will defend the Gilmore 

pstakes Trophy won this year. 

Tll have to start grinding out 

ugh “Who, Me?” to carry me 

r the month I’ll have to be in 

fornia. 

Being the only official contest 

ch measures the gasoline con- 


= 










inn. Dealers 


i'To Test Legality 


, Of State Diversion 


MINNEAPOLIS. — An important 
urt action, that should be of 
tional interest, has been taken 
ma suit filed by E. Ray Cory, 
oresident of the Minnesota State 
utomobile Assn., against Minne- 
‘ota officials to test legality of di- 
rsion of funds from the gasoline 
fund. 
‘Cory estimated that under the 
aw more than $1,500,000 annually 
vould be taken from the gasoline 
und motor vehicle taxes to defray 
~ “cost and value of the services 
mendered by the governor, the sec- 
wetary of state, the state auditor” 
and several other administrative 
departments in the collection of 
the taxes. 
Should the law be permitted to 
stand, Cory said, there seems to be 
nothing to prevent future legisla- 
‘ures from diverting larger 
“mounts from the highway fund, 
” which all of these tax revenues 
hitherto were credited. 








' TO AVOID A SHUTDOWN of its St. Louis pleat, Fisher Bod 


tory in a char 
Therial to the Mound O07 ta more than i pounds, was one of the largest 


of the year. 
and the materia 


the consignment, 

individual air express shipments 

Yas flown in less than two hours, 
p the plant in operation. 





Chris 
Sinsabaugh 


(Continued from Page 1) 


sumption of the competing cars, 
which include practically every 
make of American automobile, the 
Yosemite event is a yardstick that 
measures fuel economy for the con- 
sumer as certified by the American 
Automobile Assn. over the signa- 
ture of Art Pillsbury. 

* * * 

MEBBE I’LL have some Paul 
Pry comrades with me on the 
Yosemite run, for since the Chi- 
cago show three of the leading 
automobile editors this side of the 
Rockies—Johnny Jenkins of the 
Chicago Daily News, Bob Beiser 
of the Cincinnati Enquirer and 
Frank Prendergast of the St. Louis 
Star-Times, to whom I raved about 
the importance of the event—have 
started working on the “old man in 
the corner office” to get the neces- 
sary go-ahead that will permit 
them to hum, “California, Here I 
Come.” 

* * * 


OLD FATHER TIME has had 
his forelock taken—by Chevrolet 
with its Soap Box Derby for 1940. 
Instead of waiting until spring to 
start going, committeemen on the 
boys’ classic coasting match met in 
Detroit the day before Armistice 
Day and revised the rules for the 
event that will be run next August. 
And they will be ready for distri- 
bution by the turn of the year, if 
Jack Gormley works fast enough. 


This next derby will be the sev- 
enth one. Each year we who work 
with Chevrolet on the promotion 
and lay out the rules, polish up 
the regulations of the last one. So 
by this time they look almost fool- 
proof, with safety for the boys the 
main consideration. As a member 
of the rules-making body, I can 
certify that I think every base has 
been covered. The most important 
change is to limit the field to boys 
from 11 through 15, instead of 10 
through 15, it being believed that 
boys under 11 are a trifle too young 
for this competition. Myself, I think 
they have hit the age limitation 
right on the nose. 

* * ” 


CHANGES, TOO, were made in 
the management setup. The old 
technical committee has been made 
the national contest board with 
the same membership—Frank 
Reck, American Boy, chairman; 
Julian Liggett, Popular Mechanics; 
Arthur Wakeling, Popular Science 
Monthly; Irving Crump, Boy’s Life, 
and Chris Sinsabaugh, AUTOMOTIVE 
News. This contest board will be a 
sorta supreme court, interpreting 
rules, handling and rendering de- 
cisions on protests, serving as offi- 
cial judges and approving records. 

The national finals technical 
committee—J. W. Schlemmer, B. E. 
Fulton, Horace Jellison, N. H. Keel- 
ing and Ed Stallsmith—will recom- 
mend rules changes, supervise the 
national finals program and virtu- 
ally run off the major event. A 
third body is the national news- 
paper advisory committee, made up 
of representatives of papers which 
run the local events. 

k a a. 


INSTEAD OF realizing the se- 
cretly cherished ambition of most 
of us who write for a living—save 
the pennies until one has enough 
to buy a small-town newspaper, 
then become a big toad in a little 
puddle and live happily ever after- 
wards—there’s one editor who has 





a4 


American Airlines Flagship. 


from Chicago to St. Louis 
arrived in ample time to 


he tri 








flew necessary 


HOW TO DRAW FUNNY PICTURES by using names of au 
the “Automobile Cartoons’ booklet issued by the Philadelphia Evening Bulletin as a promotion piece for 
hia automobile show. The booklet, with drawings by Frank Webb, Bulletin cartoonist, was 
pending the show and contained a page of drawings made from each 


taken a different way in his search 
for the end of the rainbow. He’s 
followed the twilight trail into the 
hinterland, but instead of publish- 
ing a paper he has taken to rais- 
ing turkeys for those who can af- 
ford to pay $1.25 a pound for the 
toothsome ready-to-eat birds. He’s 
making it easy for his customers 
to gobble his product by special- 
izing in sherried smoked turkeys, 
smoked to order and ready to 
carve when delivered. 

* * * 


I KNOW HIM. You know him. 
Most everybody in the automobile 
industry should know him, for he 
is none other than Alexander John- 
ston, one-time editor of Motor 
Magazine and later editor of Auto- 
motive Daily News, when the lat- 
ter was published in New York. 
Tiring of writing, Alec disappeared 
from the automobile industry sev- 
eral years ago. I’d lost all track of 
him until the other day there came 
a letter from him, breaking the 
news to me that he now is oper- 
ating the Annandale Farms at New 
Hope, Pa., which specialize in Jer- 
icho Valley sherried smoked tur- 
keys which are “smoked over green 
applewood to produce a taste thrill 
that is deliciously different.” But 
then Alec always could write. He’s 
polite, too, in his old age, winding 
up his sales appeal to me with the 
query: “May we have the pleasure 
of smoking a sherried turkey for 
you and your guests?” 


‘Si’ Grogan Dies; 
Industry Pioneer 


WASHINGTON.—Stephen S. 
(“Si”) Grogan, 54, for 25 years a 
writer of automotive topics on the 
Washington Post and at the time 
of his death in charge of national 
automobile advertising for that 
newspaper, died here last week. 

Mr. Grogan also was deeply in- 
terested in the good roads move- 
ment and took part in many of the 
early trail-blazing trips in this sec- 
tion of the country. He was assis- 
tant secretary of the Washington 
Automotive Trade Assn. during the 
first 10 years of its establishment. 

Interment was in Mount Olivet 
Cemetery here. Funeral services 
were largely attended by members 
of the local automotive trade. 


Auto-Lite Is Preparing 
For ‘Night-Club’ Parties 
TOLEDO.—Success attending the 
“Night-Club” parties staged by 
Electric Auto-Lite Co. during pre- 
vious ASI conventions is likely to 
be eclipsed in Chicago Dec. 11-16. 
According to present plans, this 
year’s “Night-Club” will be in ses- 
sion for three evenings, with par- 
ticipation in the festivities limited 
by invitation. The 
larger Knickerbocker hotel 
room is being readied for 
year’s occasion. 


ball- 


Joseph Gedemer sr. 


RACINE, Wis.—Joseph Gedemer srr., | 


77, master mechanic at the old Mitchell 
Motor Car Co. plant here until 1924, 
when he retired, died Nov. 7 


at his 
home here. = 
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Winter Driving 


tomobiles, is illustrated in the above drawin 





taken from 
e Philadel- 
iven to every person at- 


name of the cars displaying at the show. 


Now Safer, 


L-O-F Official Tells ASME 


NEW YORK —Motorists can 
look forward this winter to driving 
that will be safer than ever before, 
Dr. George B. Watkins, research 
director of the Libbey-Owens-Ford 
Glass Co., told 1,200 members of 
the American Society of Me- 
chanical Engineers in a _ special 
meeting at Columbia _ university 
last week. He predicted that in- 
juries from highway accidents 
would be materially reduced by in- 
stallation of the improved high- 
test safety plate glass being used 
in most 1940 automobiles. 


Dr. Watkins _ said 
breakage tests in 


extensive 
refrigerated 


rooms in his company’s testing lab- 


Goodrich Shifts 


Weckesser, Olson 


To New Positions 


AKRON.—Several changes in the 
field organization of the B. F. 
Goodrich Co. are announced by C. 
B. O’Connor, general tire sales 
manager. 

Ernest P. Weckesser, formerly 
manager of the Newark district 
has been named manager of the 
Detroit district. He succeeds F. O. 
Slutz, transferred to Akron head- 
quarters of the company to head 
dealer relations. The Newark dis- 
trict has been combined with the 
New York district, of which J. E. 
Powers is district manager. 

W. A. Olson, formerly manager 
of the Des Moines district, has 
been named manager of the com- 
bined Omaha and Des Moines dis- 
tricts with headquarters in Omaha. 
W. G. Sabine, former Omaha dis- 
trict manager, has been transferred 
to other duties. 

Weckesser entered the rubber in- 
dustry in 1916, with the Miller Rub- 
ber Co., later united with Good- 
rich. Olson entered the tire in- 
dustry 11 years ago in Dallas, Tex., 
as a salesman for Goodrich. 


oratories showed that the glass in- 
troduced to the motoring public 
this year was four times as ef- 
ficient at zero temperature as 
previously used safety glasses. 


These developments in motor 
safety were outlined at a meeting 
devoted exclusively to a discussion 
of safety glass and a demonstra- 
tion of its properties as a part of 
the 75th anniversary observance of 
the Columbia School of Engineer- 
ing. 

“With the approach of winter, 
the added safety of the new high- 
test glass will become more ap- 
parent as well as more important,” 
Dr. Watkins said. “It is certain 
that the high-test plastic lamina- 
tion will afford greater protection 
to the occupants of cars from pos- 
sible injury when thrown against 
the glass and also from impacting 
objects from without, since the re- 
tention of its resilience and 
strength at low temperatures is 
one of the chief virtues of the new 
interlayer.” ; 


Discussing the hazard of being 
trapped in a wrecked car, Watkins 
claimed “high-test” had definite 
advantages over other safety 
glasses. He pointed out that when 
the glass was cracked, the plastic 
would stretch as much as 
times its normal length. This ac- 
tion, he said, enables the trapped 
occupant to push the flexible 
cracked glass out of the frame and 
thus escape. 


Dr. Andrew H. Ryan, Chicago 
physiologist and research consult- 
ant, told the meeting that the use 
of plate glass instead of ordinary 
window glass in automobiles would 
reduce eye-strain and nervous fa- 
tigue suffered by motorists. 


Tests demonstrated, Ryan said, 
that distortion waves on the sur- 
face of ordinary window glass af- 
fect vision, and this distortion and 
its effects are aggravated when 
objects are viewed from a moving 
vehicle. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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local radio stations, the union has 
maintained that the closed shop no 
longer is one of the aims of the 
union. The advertisements ad- 
mitted that such demands had 
been made early in the trouble, but 
charged that these had later been 
modified. These modifications, how- 
ever, seemed confined to the 
phraseology of the proposals rather 
than to changing their intent and 
purpose. 

Reversal of its decision by the 
National Labor Relations Board, 
which previously had held that 
separate contracts should be ne- 
gotiated for each plant, was con- 
sidered unimportant so far as 
Chrysler was concerned. The board 
ruled late in the week that one 
contract should be negotiated to 
cover all plants. 

A mass meeting, called by the 
UAW -CIO Wednesday afternoon 
in Cadillac Square here, drew an 
attendance estimated by police at 


Petroleum 


(Continued from Page 10) 


in their effect on industry and de- 
clared there is no substitute for 
the rule of free enterprise. 

Railroad opposition to the com- 
petition of “big commercial truck- 
ing” is in reality a veiled attack 
on privately-owned motor cars, it 
was contended by Dawes E. Bris- 
bine, of the National Highway 
Users Conference. He accused rail- 
road management of refusing to 
recognize automotive transporta- 
tion as a revolutionary implement 
of progress. 

Brisbine stated that the motor- 
ists of the United States annually 
pay more than a half billion dol- 
lars for general support of the 
government in the form of taxes, 
in addition to the amount paid 
for highway costs. 

Unwarranted demands for costly 
superhighway construction under 
the guise of national defense, yet 
paid for by extension of special 
levies on the motoring public, were 
strongly opposed by Brisbine. 
Along similar lines, Baird H. Mark- 
ham, director of the American 
Petroleum Industries committee, 
emphasized that too many states 
and counties have borrowed be- 
yond their credit for road build- 
ing and that too often such high- 
ways are constructed without re- 
gard to whether the roads were 
justified by traffic demands. 

Activities of railroads nowadays 
are an attempt to convert the na- 
tion’s highways into an economic 
“no-man’s land” and to place high- 
way hauling in a legalistic 
“strait-jacket,” it was declared 
by Ted V. Rodgers, president of 
the American Trucking Assns. He 
charged that the railroads are at- 
tempting\to stifle the economical 
use of highways. 

Axtell J. Byles, president, and 
all other officers of the institute 
were re-elected by the board for 
the coming year. The board adopted 
a resolution opposing the Cole bill 
seeking to place oil production un- 
der federal control, advocated en- 
actment of conservation laws in 
the important oil producing states, 
all but two of which have already 
passed such legislation. 


New Cleaner Offered 


By Bendix Products 


SOUTH BEND.—Savings in the 
cost of cleaning automotive parts 
are claimed for Bendix Cleaner, a 
cold immersion liquid cleaner re- 
cently announced by Bendix Prod- 
ucts division of Bendix Aviation 
Corp. 

The new cleaner is fire-safe, non- 
toxic, and non-corrosive, it is said. 


Seek Sales Tax 


ALBANY, N. Y.— Another attempt 
to obtain enactment of a statewide 2 
ercent retail sales tax will be 
unched when the state legislature 
convenes here in January, according 
to Thomas E. Broderick, chairman of 
a special sales tax committee of the 
State Assn. of Towns. The tax to be 
proposed, he indicated, would affect 
all articles, except foods for consump- 
tion, drugs, medicine and _ farmers 
supplies. An unsuccessful drive for 
such a levy was made during the 1939 
New York legislative session. 


ae 12,000 and 15,000. The 
union estimate placed the total at 
45,000. The meeting was orderly 
and addresses reiterated state- 
ments made earlier in the week 
that the union was not seeking a 
closed shop and other demands 
which were characterized as re- 
ports coming from Chrysler Corp. 

Pamphlets, containing what were 
said to be- statements of policy 
formulated by Walter P. Chrysler, 
chairman of the Chrysler board, 
which the union charged were be- 
ing ignored by the management, 
were freely circulated. 

Efforts to find “shortcuts” in fil- 
ing applications for unemployment 
insurance, which last week was 
denied by the Michigan Unem- 
ployment Insurance Commission, 
were aided by Chrysler attorneys, 
but the state board held that ap- 
plications would have to be filed in 
accordance with regular procedure. 
In denying the payments to work- 
ers the board held that a strike 
existed at the Chrysler plants, 
which under the law barred 
Chrysler workers from participat- 
ing in the payments. 

The board has not held such a 
position in the case of supplier 
plants, whose workers are directly 
affected by the strike but who are 
not taking any part in the present 
disturbance. 


Wis., Minn. End 
License War by 
Reciprocity Pact 


LA CROSSE, Wis.—As the result 
of a four-hour conference last 
week at the Hotel Linker here be- 
tween representatives of Wiscon- 
sin and Minnesota, a license war 
raging for several weeks along the 
states’ borders was terminated and 
motor vehicle and enforcement de- 
partments began operating under 
the terms of a new reciprocity 
agreement covering all interstate 
automobile, truck and bus activity. 


The new agreement applies to 
passenger vehicles not operated for 
hire, as well as house trailers; pas- 
senger vehicles operated for hire 
but not going beyond the corporate 
limits of a city or village of a 
foreign state contiguous to the 
state boundary; passenger vehicles 
operated for hire when chartered 
for an occasional trip without tak- 
ing on additional passengers out- 
side of its home state. 


The reciprocity agreement also 
applies to private trucks not haul- 
ing for hire where the vehicle ex- 
clusively engaged in interstate 
commerce does not go beyord the 
corporate limits of a city or village 
of a foreign state contiguous to 
the state boundary line; private 
trucks not hauling for hire which 
go beyond the corporate limits of 
a foreign city or village contiguous 
to the state boundary line, provided 
the gross weight does not exceed 
8,000 pounds; private trucks not 
hauling for hire transporting dairy 
products regardless of weight and 
common and contract’ carriers 
hauling for hire, but not going 
beyond the corporate limits of a 
contiguous foreign city to the state 
boundary line. 





© More Bieme 
Added by MEMA 


NEW YORK.—According to A. 
H. Eichholz, general manager, Mo- 
tor and Equipment Manufacturers 
Assn., nine more manufacturers of 
automotive products have become 
affiliated with the MEMA either 
as members or credit subscribers. 

Following are the names of the 
companies not previously listed: 

Benwood-Linze Co., St. Louis; 
Bolser Corp., Cedar Falls, Ia.; A. 
S. Campbell Co., Inc., East Boston, 


Mass.; Commercial Credit Co., Bal- | 


timore; Dover Stamping & Mfg. 
Co., Cambridge, Mass.; General 
Rivet & Machine Division, Elyria, 
O.; Molded Materials, Inc., Phila- 
delphia; P. & D. Mfg. Co., Inc., 
Long Island City, N. Y.; Shepard- 


‘Thomason Co., Los Angeles. 










Senator Norris, 
Labor Champion, 
Hits Union Feud 


By William Uliman 
Staff Correspondent 

WASHINGTON.—Senator George 
W. Norris of Nebraska, one of the 
most liberal in the upper house of 
congress and for three decades the 
champion of labor, last week de- 
clared that he is “disgusted” with 
the leaders of organized labor be- 
cause of their failure to bring 
peace. In an interview, he lashed 
out against both the CIO and the 
AFL leadership and the intolerable 
situation which their internecine 
quarrel has created. 

Furthermore, the veteran Pro- 
gressive Republican demanded 
that at the next session of con- 
gress proposed amendments to the 
National Labor Relations Act be 
voted on. 


In his caustic and unexpected 
comment on the national organ- 
ized labor situation, Senator Norris 
declared that “I have worked with 
and for labor for 30 years and I 
am disgusted with the situation 
now. I think that if it were left 
to the rank and file of the two 
organizations they would get to- 
gether. I am not prepared to say 
which leader is at fault, but it 
seems to me that there is some- 
thing wrong with the leadership or 
they would get together.” 

He stated that he believed that 
the controversy over the operation 
of the National Labor Relations 
Act should be settled by congress 
through a careful consideration of 
the proposed amendments, and 
added that “it seems to me that 
neither the CIO or the AFL is 
satisfied with what the National 
Labor Relations Board does unless 
it gets what it wants.” 

Chairman Thomas, of the Labor 
Committee, said that hearings on 
the proposed amendments _ will 
probably be finished about the 
middle of January. 


* 
Youths Helping 
9 
Put Over Ford’s 
= 
Safety Campaign 
DEARBORN.—Edsel Ford, presi- 
dent of the Ford Motor Co., re- 
ports that excellent co-operation 
has been ob- 
tained from 
schools and auto- 
mobile clubs in 
the safe - driving 
campaign the 
company is di- 
recting toward 
more than a mil- 
lion boys and 
girls of high 
school age. 
; The campaign, 
which now is en- 
Edsel Ford tering its second 
year, shows the youthful driver, 
through educational advertise- 
ments, that it is smart to drive 
safely. Specific information is 
given in narrative form on the cor- 
rect and safe way to pass other 
cars, to make turns, to back up, 
and other essentials of motoring. 


“We are addressing the cam- 
paign to young folks because driv- 
ers of high school age have twice 
as many accidents as motorists 
twice their age,’ Ford said. “And 
it is getting results. Parents, teach- 
ers, state highway departments 
and automobile clubs have asked 
for thousands of reprints, and in 
doing so have said they believed 
the campaign would have lasting 
benefits. The reprints are posted 
from time to time on_ bulletin 
boards in schools and clubs in all 
parts of the country.” 


The campaign has_ carefully 
avoided any kind of “preachment,” 
or the use of “horror” pictures. In- 
stead the stories convey an idea of 
the prestige a driver acquires by 
being able to handle his car well, 
and in being intelligent enough to 
handle it safely, under all motor- 
ing conditions. 





Takes Over Dealership 


WASHINGTON.—The former Owens 
Motor Co., Chevrolet dealer since 1922, 
has been taken over by McMahon 
Chevrolet, Inc. The_new corporation is 
headed by James F. McMahon, presi- 
dent, who for the last nine years has 
been with the wholesale division of 
Chevrolet. 
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It was while Fisher was drumming up support for his 
dream transcontinental highway that his friends in 
Indianapolis came to his rescue by promoting a tour 
from the Hoosier metropolis to the West Coast to prove 
the need of just the kind of a route that Fisher was 
working for. This was in 1913 and the four men who 
organized the run were W. S. Gilbreath, then secretary 
of the Hoosier Motor Club of Indianapolis and who 





“THE SPIRIT of the Lincoln High- 
way,” a bronze statue of the late 
William S. Gilbreath, modeled from 
a photograph of the colonel and his 
pennants collected on the Hoosiers’ 
pathfinding trip to the West Coast. 


later was to become 
executive vice-president 
of what today is known 
as the Automobile Club 
of Michigan; W. D. 
Edenburn, then adver- 
tising manager of Ap- 
person, who was to 
follow Gil to Detroit 
and become a national 
figure in automobile 
and motor boat racing; 
W. McK. White, of the 
Marion company, and 
John Guy Monihan, 
then of the Premier 
company. 

Gil was the leading 
spirit in this promo- 
tion, as he was later 
on in laying out the 
Dixie Highway, the 
north and south twin 
of the Lincoln High- 
way. He secured the 
support of the Indiana 
Automobile Manufac- 
turers Assn. and the 
Hoosier Motor Club 
and on July 1, 1913 the 
tour started from 
Indianapolis with 17 
cars and a couple of 
trucks, all of Indiana 
manufacture. These 
were the Marmon, 


two Pilots, two Hendersons, two Haynes, two Ameri- 


cans, two Appersons, 


a MacFarland, an Empire, 


Pathfinder and two Premiers. The trip required 34 days 


of traveling and all cars finished. 


Out of this tour came the idea of the famous statue 
known as the “Spirit of the Lincoln Highway,” a sort of 
trade mark. In the flesh it was Capt. Gilbreath, who, on 
the Indiana tour, started collecting pennants enroute. 
Gil was the outstanding figure on this trip, sunburned 
and picturesque, in high boots, red silk handkerchief 
bound around his head, khaki trousers and open- 
throated khaki shirt. He gathered together so many 
pennants that soon he was forced to string them on a 
rake handle. A photographer saw the possibilities of 
a picture and posed him and his pennants. The result- 
ing photograph was so typical of the idea the Hoosiers 
were trying to put across that later on a bronze statue 
was made of Gil and today it stands in the lobby of 
the Automobile Club of Michigan in Detroit. 

There was no federal aid to the states for highway 
building prior to 1916 and very little before 1919. 
Naturally the association’s greatest difficulties were en- 
countered in the west where population was sparse and 
distances long. Wyoming, Utah and Nevada contained 
over a thousand miles of the transcontinental route 
and much of this mileage traversed deserts which con- 
tained no population and across which the people of 
those states had no good local reason to build a road. 
To aid these sections, the association passed the hat 
within the industry and raised sums running into 
hundreds of thousands of dollars from the motor car 
and tire manufacturers. These funds were not spent di- 
rectly for construction but were used as “bait” to aid 


in bringing about highway improvement. 


If, for ex- 


ample, a stretch of 50 miles required construction and 
would cost a quarter of a million dollars, the association 
would take $75,000 or $100,000 and by negotiations 
with the county and state authorities, the townships 
and the communities traversed would get together suf- 
ficient money to do the job. Later federal aid frequently 
doubled the funds raised locally as a result of the as- 


sociation’s initial contribution. 


This is the forty-sixth instalment of Chris 
More about the 


Epitor’s Note: 


Sinsabaugh’s memoirs. 


Lincoln Highway next week. 
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(Continued from Page 1) 


tute opens its 20th annual); sumption of the competing cars, 
jetting in Chicago. And tonight | which include practically every 
yestone pays tribute to Amer-|make of American automobile, the 
‘3 second largest industry for | Yosemite event is a yardstick that 
remarkable progress it has | measures fuel economy for the con- 
je in the efficient and eco-| sumer as certified by the American 
mical production and economical | Automobile Assn. over the signa- 
gribution of petroleum products. | ture of Art Pillsbury. 

nis ra rep euploye more 2, 3” 

han one ion workers and has ’ ul 
;annual payroll of $1,250,000,000. Pgh ny ae” ee a 
pis one of America’s biggest tax- | yosemite run, for since the Chi- 
yers, sa more than @/ cago show three of the leading 
lion dollars a year to federal,| automobile editors this side of the 
ate, county and municipal gov-| Rockies—Johnny Jenkins of the 
aments. Chicago Daily News, Bob Beiser 
of the Cincinnati Enquirer and 
Frank Prendergast of the St. Louis 
Star-Times, to whom I raved about 
the importance of the event—have 
started working on the “old man in 
the corner office” to get the neces- 
sary go-ahead that will permit 
them to hum, “California, Here I 
Come.” 















































* * * 


1r WAS the meeting of the 
nerican Petroleum Institute that 
sught Earl Gilmore, president of 
3 Gilmore Oil Co. of California, 
mm the West Coast to Chicago. 
is identification button at the 
invention pegged him as the pro- 

pr of Red Lion gasoline and 
ion Head motor oil, Pacific Coast 
oducts and made famous else- 
“here in the country through the 
snual Gilmore-Yosemite economy 
‘n. Helpful in the publicizing of 
sis gasoline and oil is the fact 
tat John Cobb, the Englishman 
‘bo set up the world’s straight- 
way speed record for the mile and 
‘loted the Hudson in several of 
3 stock car record drives on 
‘tah’s salt flats at the same meet, 
‘ed the Gilmore products in these 
stacks on Father Time. 


* * * 


‘IT WAS FROM Chicago that 
imore telephoned one afternoon 
week to formally invite the 
ductor of this column to referee 
what is now a national 
nt, the economy run to Yosem- 
What answer did I give him? 
was a three-letter word, begin- 
i “y” and ending with 
is Jan. 4, when 
debaker will defend the Gilmore 
eepstakes Trophy won this year. 
Till have to start grinding out 
ugh “Who, Me?” to carry me 
F the month I’ll have to be in 


* * * 


OLD FATHER TIME has had 
his forelock taken—by Chevrolet 
with its Soap Box Derby for 1940. 
Instead of waiting until spring to 
start going, committeemen on the 
boys’ classic coasting match met in 
Detroit the day before Armistice 
Day and revised the rules for the 
event that will be run next August. 
And they will be ready for distri- 
bution by the turn of the year, if 
Jack Gormley works fast enough. 


This next derby will be the sev- 
enth one. Each year we who work 
with Chevrolet on the promotion 
and lay out the rules, polish up 
the regulations of the last one. So 
by this time they look almost fool- 
proof, with safety for the boys the 
main consideration. As a member 
of the rules-making body, I can 
certify that I think every base has 
been covered. The most important 
change is to limit the field to boys 
from 11 through 15, instead of 10 
through 15, it being believed that 
boys under 11 are a trifle too young 
for this competition. Myself, I think 
they have hit the age limitation 
right on the nose. 

* * * 


CHANGES, TOO, were made in 
the management setup. The old 
technical committee has been made 
the national contest board with 
the same membership — Frank 
Reck, American Boy, chairman; 
Julian Liggett, Popular Mechanics; 
Arthur Wakeling, Popular Science 
Monthly; Irving Crump, Boy’s Life, 
and Chris Sinsabaugh, AUTOMOTIVE 
News. This contest board will be a 
sorta supreme court, interpreting 
rules, handling and rendering de- 
cisions on protests, serving as offi- 
cial judges and approving records. 

The national finals technical 
committee—J. W. Schlemmer, B. E. 
Fulton, Horace Jellison, N. H. Keel- 
ing and Ed Stallsmith—will recom- 
mend rules changes, supervise the 
national finals program and virtu- 
ally run off the major event. A 
third body is the national news- 
paper advisory committee, made up 
of representatives of papers which 
run the local events. 

Ed ox : 


INSTEAD OF realizing the se- 
cretly cherished ambition of most 
of us who write for a living—save 
the pennies until one has enough 
to buy a small-town newspaper, 
then become a big toad in a little 
puddle and live happily ever after- 
wards—there’s one editor who has 
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Being the only official contest 
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Minn. Dealers 


|\To Test Legality 


_ Of State Diversion 


MINNEAPOLIS. — An important 
‘ort action, that should be of 
‘ational interest, has been taken 
a suit filed by E. Ray Cory, 
wresident of the Minnesota State 
‘Automobile Assn., against Minne- 
wta officials to test legality of di- 
version of funds from the gasoline 
tax fund. 
| Cory estimated that under the 
aw more than $1,500,000 annually 
would be taken from the gasoline 
mid motor vehicle taxes to defray 
the “cost and value of the services 
tendered by the governor, the sec- 
etary of state, the state auditor” 
and several other administrative 
departments in the collection of 
the taxes. 

Should the law be permitted to 
stand, Cory said, there seems to be 
“othing to prevent future legisla- 
‘ures from diverting larger 
mounts from the highway fund, 

*0 which all of these tax revenues 

jtitherto were credited. 








lant, Fisher Bod 
red Smartenn oe ae 

than 1,600 pounds, was one of the largest 
S more ts P from Chicago to St. ta 
arrived in ample time to 


flew necessary 


its St. Louis 
TO AVOID A SHUTDOWN of its rlines Flagship. 


waterial to the Mound City factory in a char 

The consignment, which weighe ; 

individual air express shipments of the year. The tr 

Was flown in less than two hours, and the materia 
p the plant in operation. 
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DRAW FUNNY PICTURES by using names of automobiles, is illustrated in the above drawing taken from 
ee Xetomebite Cartoons’”’ booklet issued by the Philadelphia Evening ‘Bulletin as a promotion piece for fhe Philadel- 


hia automobile show. The booklet, with drawings by Fran 


nding the show and contained a page of drawings made from each name of the cars displa. 


Winter Driving 


L-O-F Official Tells ASME 




























taken a different way in his search 
for the end of the rainbow. He’s 
followed the twilight trail into the 
hinterland, but instead of publish- 
ing a paper he has taken to rais- 
ing turkeys for those who can af- 
ford to pay $1.25 a pound for the 
toothsome ready-to-eat birds. He’s 
making it easy for his customers 
to gobble his product by special- 
izing in sherried smoked turkeys, 
smoked to order and ready to 
carve when delivered. 

* * ok 


I KNOW HIM. You know him. 
Most everybody in the automobile 
industry should know him, for he 
is none other than Alexander John- 
ston, one-time editor of Motor 
Magazine and later editor of Auto- 
motive Daily News, when the lat- 
ter was published in New York. 
Tiring of writing, Alec disappeared 
from the automobile industry sev- 
eral years ago. I’d lost all track of 
him until the other day there came 
a letter from him, breaking the 


NEW YORK —Motorists can 
look forward this winter to driving 
that will be safer than ever before, 
Dr. George B. Watkins, research 
director of the Libbey-Owens-Ford 
Glass Co., told 1,200 members of 
the American Society of Me- 
chanical Engineers in a_ special 
meeting at Columbia _ university 
last week. He predicted that in- 
juries from highway accidents 
would be materially reduced by in- 
stallation of the improved high- 
test safety plate glass being used 
in most 1940 automobiles. 


Dr. Watkins said 
breakage tests in 


extensive 
refrigerated 


rooms in his company’s testing lab- 





news to me that he now is oper- 
ating the Annandale Farms at New 
Hope, Pa., which specialize in Jer- 
icho Valley sherried smoked tur- 
keys which are “smoked over green 
applewood to produce a taste thrill 
that is deliciously different.” But 
then Alec always could write. He’s 
polite, too, in his old age, winding 
up his sales appeal to me with the 
query: “May we have the pleasure 
of smoking a sherried turkey for 
you and your guests?” 


‘Si’ Grogan Dies; 
Industry Pioneer 


WASHINGTON. —Stephen S. 
(“Si”) Grogan, 54, for 25 years a 
writer of automotive topics on the 
Washington Post and at the time 
of his death in charge of national 
automobile advertising for that 
newspaper, died here last week. 

Mr. Grogan also was deeply in- 
terested in the good roads move- 
ment and took part in many of the 
early trail-blazing trips in this sec- 
tion of the country. He was assis- 
tant secretary of the Washington 
Automotive Trade Assn. during the 
first 10 years of its establishment. 

Interment was in Mount Olivet 
Cemetery here. Funeral services 
were largely attended by members 
of the local automotive trade. 


Auto-Lite Is Preparing 
For ‘Night-Club’ Parties 


TOLEDO.—Success attending the 
“Night-Club” parties staged by 
Electric Auto-Lite Co. during pre- 
vious ASI conventions is likely to 
be eclipsed in Chicago Dec. 11-16. 

According to present plans, this 
year’s “Night-Club” will be in ses- 
sion for three evenings, with par- 
ticipation in the festivities limited 
by invitation. The considerably 
larger Knickerbocker hotel ball- 
room is being readied for this 
year’s occasion. 


Joseph Gedemer sr. 


RACINE, Wis.—Joseph Gedemer sr., | 


77, master mechanic at the old Mitchell 
Motor Car Co. plant here until 1924, 
when he retired, died Nov. 7 at his 
home here. 


Goodrich Shifts 
Weckesser, Olson 


To New Positions 


AKRON.—Several changes in the 
field organization of the B. F. 
Goodrich Co. are announced by C. 
B. O’Connor, general tire sales 
manager. 

Ernest P. Weckesser, formerly 
manager of the Newark district 
has been named manager of the 
Detroit district. He succeeds F. O. 
Slutz, transferred to Akron head- 
quarters of the company to head 
dealer relations. The Newark dis- 
trict has been combined with the 
New York district, of which J. E. 
Powers is district manager. 

W. A. Olson, formerly manager 
of the Des Moines district, has 
been named manager of the com- 
bined Omaha and Des Moines dis- 
tricts with headquarters in Omaha. 
W. G. Sabine, former Omaha dis- 
trict manager, has been transferred 
to other duties. 

Weckesser entered the rubber in- 
dustry in 1916, with the Miller Rub- 
ber Co., later united with Good- 
rich. Olson entered the tire in- 
dustry 11 years ago in Dallas, Tex., 
as a salesman for Goodrich. 





DR. GEORGE B. WATKINS, right, 
| Ford Glass Co. 


be safer this year because of recent 


confers with Dr. Frank 
| York metropolitan section of the Ame 
Watkins told the engineers at Columbi 
develo 
glass. The new polyvinyl acetal resin plastic 


k Webb, Bulletin cartoonist, was —s to every person at- 
y 


ng at the show. 


Now Safer, 


oratories showed that the glass in- 
troduced to the motoring public 
this year was four times as ef- 
ficient at zero temperature as 
previously used safety glasses. 

These developments in motor 
safety were outlined at a meeting 
devoted exclusively to a discussion 
of safety glass and a demonstra- 
tion of its properties as a part of 
the 75th anniversary observance of 
the Columbia School of Engineer- 
ing. 

“With the approach of winter, 
the added safety of the new high- 
test glass will become more ap- 
parent as well as more important,” 
Dr. Watkins said. “It is certain 
that the high-test plastic lamina- 
tion will afford greater protection 
to the occupants of cars from pos- 
sible injury when thrown against 
the glass and also from impacting 
objects from without, since the re- 
tention of its resilience and 
strength at low temperatures is 
one of the chief virtues of the new 
interlayer.” 


Discussing the hazard of being 
trapped in a wrecked car, Watkins 
claimed “high-test” had definite 
advantages over other safety 
glasses. He pointed out that when 
the glass was cracked, the plastic 
would stretch as much as three 
times its normal length. This ac- 
tion, he said, enables the trapped 
occupant to push the flexible 
cracked glass out of the frame and 
thus escape. 


Dr. Andrew H. Ryan, Chicago 
physiologist and research consult- 
ant, told the meeting that the use 
of plate glass instead of ordinary 
window glass in automobiles would 
reduce eye-strain and nervous fa- 
tigue suffered by motorists. 


Tests demonstrated, Ryan said, 
that distortion waves on the gsur- 
face of ordinary window glass af- 
fect vision, and this distortion and 
its effects are aggravated when 
objects are viewed from a moving 
vehicle. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





research director of the Libbey-Owens- 
D. Carvin, general chairman of the New 
rican Society of Mechanical Engineers. 
a University that winter driving would 
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eing used in high-test safety ieke 


glass for 1940 automobiles, he said, is four times as strong as plastics used 


previously. 
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This is why the majority of 
Power Braking installations 
are Bendix B-K 


e More than meets all state laws for 
trucks and trailers « Least weight added 
e Fewest added parts e Low first cost— 
Practically no maintenance e Instant 
remote control e All emergency features 
of train operation « Quick, easy in- 
stallation « Original brake system left 
intact e Fully controlled power applica- 
tion e A nation-wide service organiza- 
tion e Years of power braking expe- 
rience and unapproached protection 
over future years of satisfying service. 











T doesn’t make any differ- 

ence whether you're build- 
ing trucks, selling trucks or 
operating trucks, the universal 
service and the universal good 
reputation of genuine Bendix 
B-K Power Braking are posi- 
tively worth good profit dol- 
lars to you. 

You want power braking on 
your trucks because it makes 
them better trucks... safer, 
easier to handle,more efficient. 
That being the case, you nat- 
urally want power braking that 
gives you al] the advantages 
you're paying for. 




















And that means genuine 
Bendix B-K Controlled Vacuum 
Power Braking. Not something 
else, but just that, because it's 
the only power braking that 
delivers everything you need. 

That's why Bendix B-K Power 
Braking is the overwhelming 
first choice among power brake 
users; that’s why it has such 
universal good reputation; 
that’s why so many hundreds 
of competent, alert, service or- 


the world around are proud to 
display the familiar sign of 
Bendix B-K Service. 


BENDIX PRODUCTS DIVISION 
OF BENDIX AVIATION CORPORATION 


401 Bendix Drive e 


BENDIA 


Controlled Vacuum 


POWER BRAKING 





South Bend, Indiana 


POWER 
WANG OL e 


A BENDIX PRODUCT 
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